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A Progressive SURETY and CASUALTY Company 


INCORPORATED 1871 


Life Insurance Company of Virginia 


RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY 
Policies from $1,000.00 to $100,000.00, 
with premiums payable annually, semi-annual- 
or quarterly, and 
INDUSTRIAL Policies up to $1,000.00, with 
premiums payable weekly. 


CONDITION ON DECEMBER 31, 1925 
$46,562,667 .40 


Liabilities 

Capital and Surplus 
Insurance in Force 
Payments to Policyholders 


39,940,092 .25 
6,622,575 .15 
292,834,191 .00 
3,392,156 .76 


Total Payments to Policyholders since Organiza- 


$39,176,371 .91 


JOHN G. WALKER, President 














CONTINGENT COMMISSIONS 





Now is the time to insure your 
earned profits and be guaran- 
teed against loss at the end of 
the year. 


We are prepared to place such 
risks under an approved form 


at equitable rates. 


MARSH & McLENNAN 


164 W. Jackson Blvd., Chicago 


London 
Winnipeg 
Pittsburgh 
Phoenix 


Montreal 
Duluth 
Buffalo 
Portland 


Seattle 
Detroit 
Cleveland 
Columbus 
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Henry W. Ives & Company 


INCORPORATED 1910 


75 FULTON ST., 


NEW YORK 


UNDERWRITING MANAGERS for 
THE UNITED STATES and CANADA 





RAIN INSURANCE 


OHIO MILLERS 


MUTUAL FIRE INS. CO. 


Canton, Ohio 


ASSETS $800,000 


Surplus $400,000 


ALL FORMS 





FOR 


EXCESS COMPENSATION 
CASUALTY COVERS 


Security Mutual Casualty Co. 
OF CHICAGO 


Assets $7,643,424 
Surplus $2,410,000 


Surplus and Reserve $6,862,46@ 


STRONGEST CASUALTY 
COMPANY IN AMERICA 
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THE SPeCrargon 








OUR earning ability may be 100 horse power, yet, you 
may be developing only 20. It may be caused by terri- 
torial restriction. A general agent may be taking a large por- 
tion of your earnings. It may rest with the service you provide. 


Perfect Protection is the service designed for the successful 
underwriter. It goes where he goes and commands enthusi- 
astic approval everywhere, for it appeals to the prospect 
who could not be interested in life insurance alone. It is an 
adequate service which does not limit either selling ability 
or earning power—for, beside Perfect Protection, the Reliance 
Agency Contract gives the right of unencumbered commis- 
sions and the freedom of Reliance territory. 


Need one question the Perfect Protection Man’s enthusiasm 


and prosperity ? 
One Perfect Protection Man paid for $2,821,562. d p p y 


i 5 r oth ai ~ ; 
Per are tannic c¥ ashore pond tor over Perfect Protection Men are not geared to “‘snail pace” pro- 


ee ee ae gress. Neither is this institution content that its underwriters 


in the entire organization of over 650 under- 


ee eee en ae oe nO be other than successful in their profession, representative of 
Reliance Life and responsive to the opportunities it affords. 





























If you are further interested in the Perfect Protestion Man’s prosperity, write for our booklet, “Perfect Protection—How and Why.” 


RELIANCE LIFE INSURANCE CO. of PITTSBURGH * FARMERS BANK BLDG., PITTSBURGH, PAs 


Y. Entered as second-class matter June 28, 187% 


Tue Specrator is published every Thursday by The Spectator Company, at 135 William Street, New York, N. 
XVIII, October 28, 1926; $4.00 per annum, 


at the Postoffice, New York, N. Y., under the act of March 8, 1879. Tue Spectator, Volume CXVII, Number 
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CHARLES E. HUGHES 
TO SPEAK 


Presidents’ Program Includes 


Life 
Men Famous in Other Fields 


F. H. ECKER ON LIST 


No Topic Announced for Former Governor 
—Other Prominent Speakers Include 
W. W. Atterbury, E. E. Rhodes, 
John W. O’Leary, M. A. 

Linton 
The tentative program for the twentieth an- 
nual meeting of the Association of Life In- 
surance Presidents, which will be held at the 
Hotel Astor, Thursday and Friday, December 
g and 10, includes several men famous in poli- 
tical, educational and business circles, as well 
as some of the best known men in the life in- 
surance world. Charles A. Peabody, president 
of the Mutual Life Insurance Company of New 
York, will be chairman, and John D. Sage, 
president of the Union Central Life Insurance 
Company of Cincinnati, Ohio, will be vice- 

chairman. 

For the twentieth annual anniversary mect- 
ing of the Association, Manager George 7. 
Wright announced that the general theme 
would be “Making America Thrifty Through 
Co-operation.” The tentative program, de- 
veloped along that line, is as follows: 


THURSDAY, DECEMBER 9, 10:00 A.M. 
Address by Hon. Charles E. Hughes, New York. 
“Insuring Economic Life With Life Insurance In 

vestments,” Frederick H. Ecker, vice-president, Metro 
politan Life Insurance Company, New York. 
Recess for Luncheon in adjoining room. 


THURSDAY, DECEMBER 9, 2:36 P.M. 

“Signals of Railroad Progress,” Gen. W. W. Atter- 
bury, president. The Pennsylvania Railroad Company, 
Philadelphia, Pa. 

“A Romance in Co-operation,’ Kent Cooper, genera! 
manager, The Associated Press, New York. (With mov 
ing, pictures. ) 

“Twenty Years of Actuarial Progress,’ E. E. Rhodes, 
president, The Actuarial Society of America; vice- 
president. The Mutual Benefit Life Insurance Company, 
Newark, N. J. 

Executive session to elect officers and for the trans 
action of routine business. 

Committee meetings. 


FRIDAY, DECEMBER 10, 10:00 A.M. 

“The Growing Conquest of Dependency in America,’ 
M. Albert Linton, vice-president, Provident Mutual 
Life Insurance Co., Philadelphia, Pa. 

_“What Is Distinctive in North American Civiliza- 
tion?” Sir Robert A. Falconer, president, University 
of Toronto, Toronto, Ont. 

“Insuring Commercial Thrift Through Co-operation,” 
John W. O’Leary, president, Chamber of Cocmerce of 
the U. S. A., Washington, D. C. 

Greetings from official representatives of life insur- 
ance organizations. 

Recess for Lnucheon in adjoining room. 


FRIDAY, DECEMBER 10, 2:30 P.M. 

“America Preeminent in Life Insurance,” Fred A. 
Howland, president, National Life Insurance Company, 
Montpelier, Vt. 

Life Saving Results—Economic and Social,’’ Henry 
S. Nollen, president, Equitable Life Insurance Co. of 
lowa Des Moines, Ta. 

The Century’s New Life Companies—Their Achieve- 


(Concluded on page 6) 


DECIDES CHRYSLER CASE 


Supreme Court Upholds 
Commissioners 


Insurance 


DEALER WAS AGENT 
Cases Originated in Ohio, Wisconsin and 
Maine and Were Consolidated Be- 
fore Supreme Court 

WasHINcToNn, D. C., October 25.—Sales of 
Chrysler cars protected by a blanket policy 
with the Palmetto Fire Insurance Company 
constitute the making of an insurance contract, 
thereby classifying the automobile dealer mak- 
ing the sale as an insurance agent and making 
him subject to the insurance laws of the State 
in which the sale is made, it was held by the 
United States Supreme Court, in a decision 
rendered October twenty-fifth affirming the 
verdict of lower courts in cases brought against 
the insurance officials of Ohio, Wisconsin and 
Maine. 

In Ohio, the Palmetto company’s license was 
revoked on the ground that it had violated the 
State statutes, while in Wisconsin a Chrysler 
agency brought suit to enjoin the Insurance 
Commissioner against enforcing the law. The 
lower courts held that dealers selling Chrysler 
cars protected by the insurance were acting as 
insurance agents without license from the State 
in the case of Wisconsin and Maine, the Pal- 
metto being a foreign unlicensed company. 

“The facts are simple,” declared Mr. Justice 
Holmes in the decision rendered for the Su- 
preme Court in considering the Ohio case. 
“The plaintiff made a contract of insurance in 
Michigan with the Chrysler sales corporation, 
a Michigan corporation, which sells all the 
automobiles made by the Chrysler corporation. 
This contract purported to insure purchasers of 
Chrysler cars against fire and theft and to be- 
come automatically effective from the date on 
which the purchaser took delivery or a bill of 
sale of the car, the Chrysler company to send 
a monthly report to the plaintiff of all cars 
for which insurance was thus provided and to 
pay premiums accordingly at Detroit. If any- 
one bought a car he got the insurance whether 
he wished it or not as part of his bargain, and 
a certificate was sent te him by the plaintiff. 
The question is whether the transaction 
brought the pla‘ntiff within the taxing power 
of Ohio. If it did not, the power of the State 
to exclude the company altogether could not 
be used as a means to accomplish a result be- 
yond the State’s constitutional power. 

“Man‘festly there was nothing in the contract 
between the plaintiff and the Chrysler Sales 
Corporation, without more that he could lay 
hold of, even if it insured property in Ohio. 
But the contract contemplated and provided for 


(Concluded on page 13) 
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BAIL BONDS 


Association of Grand Jurors, New 
York County, Makes Recom- 


mendations 


FILES SUGGESTIONS WITH STATE 
CRIME COMMISSION 


Plans Originated and Advocated by The 
Spectator Are Endorsed 

For several years now, THE SpecraTor has 
been campaigning against evils in the writing 
of criminal bail bonds, in the methods of 
prison parole systems looking toward the re- 
Jease of confirmed criminals, and in the laws 
affecting the granting of bail in certain cases 
and the punishment of offenders. Early this 
year, this paper secured the official approval of 
James A. Beha, Superintendent of Insurance 
for New York, to a program which sought 
three things, as follows: (1) Bail placed at 
the discretion of judges in certain cases. (2) 
Establishment of a central bureau of criminal 
record. (3) Abolition of discretionary agents 
of surety companies in courts. 


The daily newspapers of New York last 
week printed, in connection with the most re- 
cent report of the Prison Committee of the 
Association of Grand Jurors of New York 
County, a summary of the suggestions made by 
that organization for the elimination of evils in 
the bail bond situation. The Prison Commit- 
tee, of which Robert Appleton is chairman, re- 
viewed the whole status of the problem in a 
recommendation to the New York State Crime 
Commission and, in part, said: 


After due consideration we have concluded 
that two simple remedies—suggested to us by 
THE Specrator and City Magistrate Jesse 
Silbermann—would, if enforced, put an end to 
the flagrant abuses of the bail bond business, 
viz: 

(1) Individuals personally writing more than 
two criminal bail bonds per month and putting 
up personal cash security or real estate as col- 
lateral therefore, are, in effect, transacting an 
insurance business and should be compelled to 
meet the capital requirements of the New 
York State Insurance Law. 

(2) Discretionary commission-compensated 
agents of corporate surety companies them- 
selves writing criminal bail bonds constitute a 
potential and actual hazard to the administra- 
tion of justice in New York city and should 
be abolished. 

PEDDLING OF CRIMINAL Bart Bonps By ITIN- 
ERANT SALESMEN OF SURETY COMPANIES 
We believe in corporate suretyship as the 

most practical and convenient criminal bail 

bond security, but it must be made available 
for the public through honest and responsible 
channels. However, so long as it is secretly 
peddled in our police stations and court rooms, 
about the corridors and on the sidewalks sur- 
rounding the court buildings, in our prisons, 


(Concluded on page 23) 
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INCIDENTALLY 


THE 
OBSERVATION POST 











ie is really amazing how the big life insu 
ance general agencies are developing educa- 
tional departments. A few have been doing : 
for several years but 1t seems to be a regular 
thing now. Not only have they educational 
departments but they are drawing upon some 
of the best talent in the business to head those 
Apparently the quickest road ¢ 


departments. 
a general agency <ontract is a job as educa- 
tional director of some large agency. Practi- 
cally all the larger companies have such de 


partments, but the big general agent seems noi 


to be satisfied. He wants to run things him- 
self. 
*x « * 
( enin life insurance agent, so far as I can 
see, has the greatest opportunity in th 


world to learn kis trade. He can go to collegi 
. 


he can apply to his home office, or he can ap 


ply to his general agent. On top of that ke 


National Association of Life 


can belong to the 
Underwriters, which is practically an educa 
tional institution in itself. Probably no othe~ 
business in the world expends so much mone 
in educating its representatives. It seems 
though the agency ferce of the country shouic 


be very well educated by the time another 


vears have rolled around. 


x *k © 
ATTENDED a dinner of t 
Society of New York this week \s ] 
listened to the program, I was somewil 
struck with the quiet dignity of this organiza 
tion’s educative plans in comparison t dis 
organized schemes of the life insurance pe 
* OK OX 
A> might be expected, some of the leader: 
interested in the Uiiion Labor Life Insut 


being organized by 


Federation of Labor, have 
some curiously statements concern 
ing the reasons for its formation. An artic! 
in the New York Times on Sunday last quotes 


ance Company, which is 


the American made 


conflicting 


Matthew Woll, who is president of the com- 
pany and vice-president of the Federation, as 
saying that labor contributes about $125,000, 
coo a year to life insurance companies. <A lat 
statement carries the tformation that only 7 
or 8 per cent of the workers are insured, 
that the territory is practically virgin. All 


which makes me wonder how much life insur 
ance the seven or zight per cent have: 
hundred and twenty-five million doliars a 
will pay for a tremendeus amount of life 
surance. 


a ee 


. | YHE company is to be organized with a coi 
tributed surpius equal to the capital. Div: 


oO per ceni 


dends on the stock will be limited to 6 p 
Yet Mr. Woll points out that the investment is 


better than the usual return on Union funds, 
which yield, on the average, from 3% to 3 
per cent. Well, it’s a long time since I hav: 


studied arithmetic, but——-! 


rqnWO > genial men and dynamic executives 
l are E. J. Schofield, vice-president, and 

C. Bowen, vice-president and secretary, of 
the Standard Accident of Detroit. They kept 
“open house” at the annual convention of the 
Michigan Association of Insurance Agents in 
the Hotel Pantlind, Grand Rapids, last week, 
and at the time when 1 was in their suite of 
rooms there were about 2 dozen company men 
The talk was mainly in- 
footba!l 


and agents present. 


surance, with a few comments on 
proper balance be- 


Acquisition cast 


thrown in to maintain a 
tween business and pleasure. 
problems held the floor and Lee A. Dudley, new 
president of ‘he Michigan agents, contributed 
some remarks along this line. I’m inclined to 


think, however, that Mr. Bowen’s “German” 
story walked off 


haven't heard it, i suggest you make a special 


with the honors. If you 
trip to Detroit for that purpose, but don’t tell 
him where you vot the idea. 

HAVE listened to E. C. Stone, United 
States manager of the Employers Liability 
uuntea number of times now: 
not only when he was explaining the dangers 
and pitfalls of compulsory automobile liability 


Boston, an inc 





vinen he was initiating new mem- 
Tribe of Real 
His manner of expression is clear, 


nranc hi 
surance, Dut V 





bers of the famous Pamunkey 


Indians. 
concise and almost without fault. Frequently 


interpolates a bit of humor, delivering it 
i 2 


with a dryness of wit that wins his audience 
One of his stories that I like best is that about 
1 


1s son, Henry. As every one 


knows, Mrs. E. 


C. Stone is a golf champion, and much of the 


versation at the Stone dining table centers 


the “ancient and honorable game.” Once, 


after Sunday schoo! and golf were over, the 


family sat down vo dinner. “Henry,” asked 
Mr. Stone, “did you learn any scripture at 
Sunday school?” “Yes, father,” replied the 
young hopeful. ‘Well, what was it?” “I 
learned that ‘the heavens declare the glory 


f God and the firmament showeth his handi 


cap. 


A LUNCHEON for about fifty guests wiil 
be given at the Lawyers Club in New 
York city to-morrow at which Spencer Welton, 
recently York 
Indemnity Company, will be the guest of honor. 
M. O. 
host, and those invited include most of the of- 
New York Indemnity and Na- 
tional Surety c The event is being 
staged to give the men of the two organiza- 
tions a chance to get better acquainted with 
\fr. Welton. 


elected president of the New 


Garner, retiring-president, will be the 


ficials of the 
ympanies. 


oS * * 


HE Indemnity Insurance Company of 
North America; Philadelphia, has promoted 
Clarence W. Lewis, manager of its New York 


office, to the post of third vice-president. 


“SMOKE” 


| 





HIS is the time when all good prospective 

lawyers are rallied before the Character 
Committee to :letermine whether or not they 
are fit for admission. Judging from some a 
the questions that have been asked, I am jp. 
deed. grateful I don’t have to face the Cha: 
Committee. Nize baby et up all der 
crackers crumb-wit-tea. Not in de head, Bar 


acter 


Bar. 


* K 


UITE a wamber of large organizations— 

the United States Army for one—have been 
using to great advantage reputable “business 
maps” of the country, the heavily shaded sec- 
tions on the map denoting where business js 
flourishing. Dotted sections, for instance, mean 
that territory 1s sparsely settled and that 1 
could hardly be called in an affluent condition, 
The Army “drives” for men in somewhat the 
same manner as insurance company “drives” 
However, not as at first 
might be presumed does the Army concentrate 


for salable prospects. 


on the densely populated regions knowing that 
such sections are being well-combed by others, 
It goes after the dotted, less-attractive territory 
and meets with considerable success. Coulda’ 
an insurance company, especially one of the 
young, smaller ones, benefit by following the 
example set by the Army? I understand that 
the magazine known as Nation’s Business gets 
out an excellent, reliable map of this sort. 


* * * 


N News from Home I have just read a very 

timely little article, a part of which now 
follows, God willing: “On the heels of Fire 
Prevention Week, fire insurance is the cover- 
age to which time shouid be devoted. The pub- 
lic mind has been impressed so recently with 
the importance of fire prevention, that fire in- 
surance is very much ‘n prominence. 


* ok 


66 AKE an especial drive, therefore, to 

line up your prospect list now—also any 
ald customers who have drifted away. But 
don't stop there. Your present list of policy- 
holders is a very ‘live’ list for increased busi- 
ness. You should impress upon them the need 
f keeping their fire insurance up-to-date—of 


« 


carrying sufficient coverage.” 


* ok Ox 


wit insurance enjoying a steady growth 

in the Philippines, and with insurance 
eyes in many companies now glancing in that 
direction, it may interest you to know that there 
is being conducted in the Islands an educa 
tional campaign which has for an objective the 
wiping out of illiteracy in five years. Nothing 
like education to further insurance. 


* * *« 


ND in this broad land of ours, Iowa is the 
State with the least illiteracy. 
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HEALTH INSURANCE UNPROFITABLE 
HIRTY-SEVEN years ago, before 
health insurance had gained a foot- 

hold in this country, THE SPECTATOR pub- 

lished an editorial article commenting 
upon the experience of British companies 
in the writing of this branch of insurance. 

At that time a Maryland company was do- 

ing a local business along this line and a 

life insurance company in Philadelphia 

had just begun experimenting with health 
insurance in Philadelphia and vicinity. 

The experience of various societies in 

England had led to the conclusion that 

“sickness assurance cannot be effectually 

controlled from a central office over an 

extensive area wherein the members have 
but little acquaintance with each other.” 

The article printed in THE SpecTaTOR 
concluded as follows: 

If a company organized to do health insur- 
ance solely, and started out on an intelligent 
plan after the method of the various societies 
now working, were examined by someone com- 
petent to outline a plan of action when he dis- 
covered where the defects of the present sys- 
tem lie, and how they could be avoided, a wide 
field of usefulnes and profit might be open to 
it; but to insure stability, time and money vig- 
orous work all around by its officers and di- 
rectors would be absolutely necessary. Gradu- 
ally the confidence of the public would be 
gained, experience would dictate any requisite 
changes of policy, and it is within the bounds 
of probability that in this country we should 
find a solution of the difficulty our English 
Iriends have had to contend with, and so far 
unsuccessfully. 

An inspection of the figures represent- 


ing the health insurance premiums earned 
and losses incurred in 1925 of the com- 


panies respectively reporting over $1,000,- 
ooo of such premiums, indicates that the 
business last year and in at least the two 
preceding years, was mostly unprofitable 
for thosé companies, except one which re- 
ported a very small acquisition cost. For 
example, the losses incurred, adjustment 
expenses, acquisition and field supervi- 
sion expenses and underwriting expenses 
combined of one company in 1925 repre- 
sented 109.5 per cent of health premiums 
earned; in 1924 the percentage was 92.4, 
and in 1923, 119.3. Another company’s 
experience yielded loss and expense ratios 
of 92.8 per cent in 1925, 94 per cent in 
1924, 101.4 per cent in 1923, 102.7 per 
cent in 1922 and 107.4 per cent in 1921. 
Still another company showed loss and 
expense ratios for the last three years 
of 114.3 per cent, 97.8 per cent and 108.8 
per cent. The company referred to as 
having an exceptionally low acquisition 
cost had losses and expenses in the last 
three years of 88.5 per cent, 91.8 per cent 
and 93.2 per cent. Another company’s 
record was 141.6 per cent, 101.5 per cent 
and 116.2 per cent, while the company do- 
ing the next to the largest volume of 
health insurance, showed loss and expense 
ratios of 111.6 per cent, 108.1 per cent 
and 110.2 per cent. 

The health premiums earned in 1925 
by 64 of the leading companies transact- 
ing such insurance, aggregated $25,930,- 
690, while the losses incurred were $15,- 
749,570, yielding a loss ratio of approxi- 
mately 61 per cent. As the expenses of 
this class of business probably average 
45 per cent or more, it is apparent that 
the health insurance business has resulted 
in a loss during the past calendar year. 
While the experiences of individual com- 
panies have been irregular, four of the 
six particular companies above cited, 
which between them did 50 per cent of 
the total health business of the 64 com- 
panies referred to, showed underwriting 
losses in 1925, two of them showed 
underwriting losses in 1924 and five of 
them had underwriting losses in 1923. 

Undoubtedly the health insurance busi- 
ness contains inherent elements of risk 
beyond those pertaining to accident and 
other lines written by. casualty and surety 
companies. One such hazard, and a very 
important one, is the strong temptation 
for health policyholders to indulge in ma- 
lingering at the expense of the insurance 


companies. This element of health un- 


Pe) 





derwriting is naturally not so prominent 
among fraternal societies, where certifi- 
cate holders are more closely under. ob- 
servation and are called upon during ill- 
ness at frequent intervals by other mem- 
bers of their particular society. How- 
ever, where a general business is done in 
accordance with the current practices 
among the stock companies, it seems 
hardly possible to avoid the payment of 
claims which either should be settled for 
lesser sums or should not be paid at all. 
Without doubt health insurance is one of 
the most difficult and unprofitable of the 
lines written by casualty insurance com- 
panies. 


HEALTH PremiuMS RECEIVED AND Losses Pap 
BY STATES IN 1925 
This tabulation does not include sev- 
eral States for which health premiums 
and losses are not reported separately, but 
only combined with accident business : 














Premiums Losses 

Received Paid 

RII as. i cnc sadocnncccueanwns $256,175 $164,061 
40,706 015 

241,139 172,684 

317 71 

256,002 162,132 

522,655 286,749 

OWS So aics:tecssnchwasdacccesauas 34,218 14,918 
District of Columbia. .........0ceccess 136,644 70,381 
MOB ia o windaccscuaecenceseddatenses 196,445 93,077 
CG Ma ce cdc ces cachvcrdatcaooronuas 602,422 393,638 
MN incckaannruscoueredadaas eee 62,070 28,882 
NN a nwa cite ov adel tveceoivangens 3,095,102 1,480,682 
SOM aries cta war Sancad xk coe waa eae . 617,020 357,683 
MOR ccaeuacdteaedec arses eean eens 500,181 268,260 
Le ee eee nerera ert 267,348 149,854 
MOR io cao iluand ad bee katate 149,014 94,310 
ONG so dais ca vtr ands dcccedentaces 341,779 170,584 
PRONE ovcsvocnascermecoenedees 443,487 260,771 
EIN yaaa acu sid. ceciapaddsaaawanaden 167,877 104,667 
PNB veicca warvawctanasnveweneeces 642,110 325,055 
Nc ccccdncdanuccwaccuuaeteus 81,216 42,185 
INGUIN «o/s /s.v/eninicdotricanbiwoeddewse 217,641 100,366 
MMMM ia ccas acncc oda auadaweaucadta 52,942 16,760 
INGWE ENED. hdc 5 cer cmasnineceaacas 80,233 46,298 
INOW III a ooo scccdoncnsdacnduaodaes 747,022 412,182 
ON MUNN c00ns sccdweseeesnaguues 50,07 27,017 
AME BONNE © 3) cacigdtcuvecdsaudaduens 2,547,959 1,642,190 
INGTON CMNONIN 0.5 ssc seinen enicnwaws's 326,718 205,841 
CPR oo oiacccdine acecimnannaucaweea 408,041 250,604 
0 ee ee ene 382,268 193,836 
PNUNNR i oie onc cncaccamonidades 2,906,862 1,143,259 
PARME UNMIME 6 0 a's Sia asincuaeesecmecae 197,736 119,573 
OND Sao ciais «xo civele ee 381,453 240,779 
ROMs cuaeecocsnad 809,143 480,493 
Utah.... 116,300 57,859 
Vermont... : 60,321 49,749 
ViNGONie <esccwsssa ae 402,883 221,894 
WHER 605d cacccsnananees er 424,294 215,37; 
WH WINING cic cenccccacaccdceasiscwus 808,008 455,604 
WII iis ceccce vee ncsnedduawecess 572,073 314,254 
WME a osaccsenscncau aaadawaaaee 49,096 24,23 
Canadaic..... + Waddaedhdaveuadedenneds 1,624,448 941,08 g 
NONI 65.5 canicawusatvecoavads $21,821,438 $11,817,898 


Ratio of losses to premiums............ 54.12% 


HEALTH BUSINESS BY COMPANIES IN 1925 
The following table shows premiums 
received and losses paid of 64 stock com- 


panies and 45 mutual associations 
transacting health insurance business 
in 1925, where segregation is pos- 


sible from their accident business. There 
are about 150 more companies transact- 
ing health business, but which in filing 
their statements with the various insur- 
aice combined their acci- 
dent and health business: 


departments, 
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Premiums Losses 
Received Paid 
Aetna Casualty and Surety, Hartford. .A $24,885 $6,500 
Aetna Life, Hartford.................. 1,961,823 1,111,183 
American Employers, Boston........... 44,264 41,927 
American National, Galveston.......... 338,630 183,609 
American Reinsurance, Philadelphia... .. 16,666 20,500 
Business Men’s Assur., Kansas City..... 1,822,398 1,062,535 
Central West Casualty, Detroit......... 12,306 3,693 
Columbia Casualty, New York......... 40,731 28,768 
Columbian National, Galveston........ 149,980 86,721 
Commercial Casualty, Newark......... 818 447,730 
Connecticut General, Hartford......... 316,708 190,687 
Continental Casualty, Chicago......... 2,526,957 1,359,753 
Eagle Indemnity, New York....... 7 30,179 15,876 
Employers Liability, Boston... +“ 213,659 169,594 
Eureka Casualty, Los Angeles. . 10,436 3,067 
European General, New York.. 433,036 430,261 
Federal Surety, Davenport....... 55,139 34,844 
Fidelity and Casualty, New York. 922,893 877,370 
Fidelity & Deposit, Baltimore.... Rei | Seereniens 195 
Genera! Accident, Fire & Life, Phila. 528,793 254,864 
Genera! Casualty, & Surety, Detroit.... 24 290 
Genera! Reinsurance, New York........ 36,890 $3,854 
Globe Indemnity, Newark. ............ 178,418 108,963 
Great Northern Life, Milwaukee........ 700,211 416,535 
Great Western Insurance, Des Moines... 334,229 173,420 
Hartford Accident & Indemnity, Hart... 240,361 184,624 
Indemnity Ins. Co. of N. A., Phila...... 137,041 76,288 
Independence Indemnity, Philadelphia. . 89,863 51,719 
International Indemnity, Los Angeles. . . 2,188 342 
London & Lancashire, New York....... 11,577 6,931 
London Guaranty & Accident, N. Y.... 77,973 69,912 
Manufacturers Liability, Jersey City.... 5,599 4,270 
Maryland Casualty, Baltimore......... 432,772 248,362 
Massachusetts Bonding & Ins., Boston. . 1,252,204 675,103 
Metropolitan Casualty, New York...... 26,070 8,8 
Metropolitan Lite, New York.......... 2,994,960 1,910,027 
Missouri State, St. Louis.............. 88,4 40,207 
Midland Casualty, Milwaukee.......... 139,160 68,754 
National Casualty, Detroit #.......... 430,134 270,798 
New Amsterdam Casualty, Baltimore. .. 84,281 65,445 
New York Indemnity, New York....... 25,559 21,124 
North American Accident, Chicagoh..... 978,502 300,256 
Northwestern Cas. & Sur., Milwaukee... 386 81 
Norwich Union Indemnity, New York... 5,207 4,152 
Ocean Accident & Guarantee, N. Y...... 202,197 121,304 
Occidental Life, Los Angeles........... 86,334 46,035 
Oregon Surety & Casualty, Portland. ... 21,490 12,189 
Pacific Mutual Life, Los Angeles........ 1,057,089 628,848 
Phoenix Indemnity, N. Y.............+ 11,2 9,066 
Pilot Life, Greensboro.............++ 78,676 44,718 
Preferred Accident, New York......... 244,650 136,994 
Reliance Life, Pittsburgh.............. 296,506 163,897 
Republic Casualty, Pittsburgh......... 8,54 2,742 
Royal Indemnity, New York........... 227,042 96,647 
Southern Surety, Des Moines.......... 333,251 230,140 
Standard Accident, Detroit............ 900,163 552,083 
Sun Indemnity, New York............. 6,249 2,250 
Standard Life, Pittsburgh..... = 18,921 15,397 
Travelers Indemnity, Hartford. . 19,204 14,916 
Travelers Insurance, Hartford... 2,549,714 1,757,668 
Union Indemnity, New Orleans....... 317,183 148,314 
United States Casualty, New York..... 534,980 366,602 
U. S. Fidelity & Guaranty, Baltimore. .. 508,759 316,241 
Zurich General, Chicago...........-..++ 23,117 13,726 
DUE icp iabananbeweswbonnns $25,930,690 $15,749,576 
Ratio of losses to premiums............ 9 seeeeves 60.74% 
h Premiums earned and losses incurred. 
Mourvat CoMPANIES 

Illinois Mutual, Peoria.............+-. $178,818 $71,435 
Integrity Mutual, Chicago............. 3,644 1,869 
DE cS cnxnscedceapniveewencs $182,462 $73,304 
Ratio of losses to premiumS..........-. 0 seeeeeee 40.18% 


Premiums RECEIVED AND Losses Parp or Mutua Sick BENEFIT 
Associations Waicn Transact Exciusivery Hearta In- 
SURANCE BUSINESS 


. . 1 
Acme Ind. Life Ins. & Sick Ben., N. Orl. $106,498 $18,53 
Alabama Life & Accident, Florence..... 36,708 13,207 
Alabama Pro. & Aid Assn., Tuscaloosa. . 3,041 1,42 F 
Ann Arbor R. Em. R. Assn., Owosso.. .. 8,988 6,49) 
Bankers H. & A. Assn. of Am., Houston. 201,618 103,07 
Buckeye Mut. Health Assn., Columbus. . 152,933 107,986 
Business Men’s Ind. Assn., Indianapolis. 54,513 21,483 
Central Health Company, Lincoln...... 48,922 29,700 
Central Ind. Insurance Co., Tampa..... 189,531 75,990 
Com’! Travelers Boston Ben., Boston. ... 63,150 47,459 
Commonwealth Casualty Co., Boston. .. 22,230 9,117 
Co-operative Burial & Ind. As., Pine Bluff 31,364 11,120 
Equitable Ben. Assn., Philadelphia. ..... 109,642 48,244 
Fidelity Health & Acc. Co., Benton Har. 231,111 119,421 
Fraternal Pro. Assn., Inc., Boston...... 368,350 189,913 
Fraternities H. & A. Assn., Richmond... 74,015 59,905 
Georgia Mut. Ind. L. & H. Co., Atlanta... 163,599 78,805 
Globe Casualty Company, Columbus.... 24,996 7,347 
Guaranty Life Insurance Co., Savannah. 271,609 106,718 
Home Assurance Company, South Bend. 65,171 24,054 
Home Mutual Ben. Assn., Flint........ 4,245 2,635 
Illinois Mut. Casualty Co., Peoria...... 191,829 79,129 
Illinois Trav. Men’s Health As., Chicago. 664,247 511,971 
Lincoln H. & A. Co., Oklahoma........ 202,214 69,301 
Maccabees, The, Great Camp, N.Y., Buf. 74,174 63,992 
Masonic Casualty Co., Boston.......... 76,535 54,607 
Massachusetts Indemnity Co., Boston. .. 28,961 12,806 
Midwest Indemnity Assn., Fargo....... 24,562 3,215 
Ministers Casualty Union, Minneapolis. . 319,687 252,139 
Minnesota Com’! Men’s Assn., Minne’ls. 295,693 196,642 
Mutual Aid Union, Rogers...........-- 865,281 541,906 
Nat’l Masonic Provident Assn., Mansfield 149,955 41,166 
Order of R. Em “0 oo ee. i" ae Freer 

i i . Life Ins. Co., Phila. . t j 

Philanthropic Mut. Life eer aa 103 


Physicians Health Assn. of Am., Omaha. 








Premiums 
Received Paid 
Peoples Health & Life Ins. Co., Macon. . 44,784 16,426 
Progressive Assurance Co., Minneapolis. 47,267 20,378 
Sick & Accident Assn., Toledo.......... 20,986 9,339 
St. Lawrence Life Assn., New York...... 48,383 14,972 
Superior Ben. Assn., Philadelphia....... 96,120 52,138 
Travelers Health Assn., Omaha......... 466,676 369,255 
Union Mutual Insurance Co., Mobile. ... 135,293 3,863 
Wisconsin Casualty Assn., Green Bay... 25,324 29,701 
Workmen’s Sick & Death Ben. Fund o 

U.S. of America, New York.......... 777,133 621,830 
Workmen's Circle, New York.......... 1,075,122 467,695 
REN 5 Ges ixtelowats $9,303,469 $5,356,152 
Ratio of losses to premiums............ 9 ..seseee 57.58% 
A rand Totals...... $35,416,621 $21,179,032 

Ratio of losses to premiums............ 9 .sseceee 59.82 





Proof of the foregoing was shown to 
the president of one of the leading casu- 
alty companies who made the following 
comment: 

I have read it with interest, believing that 
it will be regarded as timely by the stock com- 
panies doing health insurance. You make one 
thing very clear, and that is the hopelessly un- 
profitable character of the business under the 
present contracts and rates. 

Other insurance officials whose compa- 
nies write health insurance also expressed 
similar opinions. 


Charles E. Hughes to Speak 
(Concluded from page 3) 


ments and Future,” Julian Price, president, Jefferson 
Standard Life Insurance Company, Greensboro, N. C. 
General discussion 


The reception committee consists of the fol- 
lowing: Walton L. Crocker, president, John 
Hancock Mutual Life, Boston, chairman; Her- 
bert C. Cox, president, Canada Life, Toronto, 
vice-chairman; O. J. Arnold, president, Nor- 
western National Life, Minneapolis; Morgan 
B. Brainard, president, Actna Life, Hartford; 
William Brosmith, vice-president of the 
Travelers Insurance Company; George I. 
Cochran, president, Pacific Mutual Life, Los 
Angeles; William A. Day, president, Equitable 
Life Assurance Society, New York; Edward 
D. Duffield, president, Prudential, Newark; 
Haley Fiske, president, Metropolitan Life, 
New York; John R. Hardin, president, Mu- 
tual Benefit Life, Newark; Ernest J. Heppen- 
heimer, president, Colonial Life, Jersey City; 
Albert L. Key, president, Volunteer State 
Life, Chatanooga, Tenn.; Darwin P. Kingsley, 
president, New York Life, New York; Wil- 
liam A. Law, president, Penn Mutual Life, 
Philadelphia; James Lee Loomis, president, 
Connecticut Mutual Life, Hartford; Ethelbert 
Ide Low, president, Home Life, New York; 
Thomas B. Macaulay, president, Sun Life of 
Canada, Montreal; William W. McClench, 
president, Massachusetts Mutual, Springfield; 
Henry M. Merriam, president, Franklin Life, 
Springfield, Ill; Henry Moir, president, 
United States Life; John J. Mooney, presi- 
dent, Michigan Mutual, Detroit; Gerard S. 
Nollen, president, Bankers Life Company, Des 
Moines; Robert L. Rutter, president Western 
Union Life, Spokane; Harry L. Seay, presi- 
dent, Southland Life, Dallas; Ravmond W. 
Stevens, president, Illinois Life, Chicago; 
Howard S. Wilson, Bankers of Nebraska, 
Lincoln; Burton H. Wright, president, State 
Mutual: Life, Worcester. 








LIFE INSURANCE SIMPLy 
EXPLAINED 


New Primer by William Alexander 
Used as Textbooks for Schools 
and Insurance Classes 





WRITTEN FOR THE NATIONAL Asso, 
CIATION OF LIFE UNDERWRITERS 





The Spectator Company Will Be Publishers 
Same as in the Case of What Life 
Insurance Is and What It 
Does 


Requests for a simple primer on life ingyr. 
ance for use as a text book in schools and 
in insurance classes having been made from 
time to time to the National Association of 
Life Underwriters, such a book has now been 
written by William Alexander, the well-known 
insurance educational writer, secretary of the 
Equitable Life Assurance Society of the 
United States. The book is entitled “Life Ip. 
surance Simply Explained,” and will soon be 
published by The Spectator Company. 

This work has a double purpose, being de. 
signed to not only serve as a text book for 
students, but to give the man in the street al] 
the information he needs to know about life 
insurance. The new book is short, avoids 
technicalities and in about 90 pages gives a 
clear picture of what life insurance is and its 
uses and scope. It can be readily understood 
by any intelligent layman or school-boy. 

Mr. Alexander, besides being an officer of 
one of the greatest life insurance companies in 
the world, is widely known as an author of in- 
structive and helpful books for life insurance 
agents. The Alexander Educational Series, 
copyrighted and published by The Spectator 
Company, is well calculated to give the agent 
all the necessary information to enable him to 
succeed. This series includes What Life In 
surance Is and What it Does; How to Sell In- 
surance; The Prosperous Agent; The Art of 
Insurance Salesmanship; One Hundred Ways 
of Canvassing for Life Insurance, and Income 
Insurance for Family Protection. 

In order that students may get the most of 
value and service out of Mr. Alexander's new 
book, “Life Insurance Simply Explained,” a 
series of lessons with appropriate questions 
based on this primer is being prepared by Frank 
L. Jones of Indianapolis, ex-president. of the 
National Association of Life Underwriters, 
and at one time superintendent of schools it 
Indiana. 


Walter Hagen Takes Out Big Policy 

Walter Hagen, the famous golf profession, 
was insured for $500,000 last week by tit 
American Life Insurance Company of De 
troit. The policy was subscribed to by th 
Walter Hagen Golf Products Corporation and 
is said to be the largest policy ever taken ott 
on a golfer The policies were placed by 
Harold P. Trosper, vice-president of the Amer 
ican Life. 
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E. Ss CHADWICK JOINS 
SOUTHERN STATES 





Former General Manager of Idaho: 


State Life Goes to Atlanta 





REBUILT BOISE COMPANY 





Board of Directors’ Resolution Acknowl- 
edges Work—Won Recognition from 
American Life Convention 
Wilmer L. Moore, president of the Southern 
States Life Insurance Company, announces that 
Edward S. Chadwick, formerly vice-president 
and manager of the Idahe State Life, of Boise, 
has been elected vice-president and manager of 
agencies of the Southern States Life Insurance 

Company of Atlanta. 

Mr. Chadwick was born in Omaha, Neb., and 
his business career started when he was quite 
young in the passenger department of the 
Union Pacific Railroad. Later on he became 
connected with newspaper work in San Fran- 
cisco and aiterwards had eight years’ experi- 
ence as a banker, being in that business when 
he entered the life insurance business in 1011 
as secretary of the Idaha State Life. That 
company began operation: in February, I9I0. 
At the time that Mr. Chadwick became asso- 
ciated with the Idaho State Life its financial 
affairs were in a very disorganized state of 
conditions and quoting from a resolution unan- 
imously passed by the board of directors of 
that company at the time Mr. Chadwick severed 
his connection with it, his ability as a finan- 
cer and his worth as an insurance man of 
unusual ability will be understood. 

Eighteen months after this company began 
business its surplus was gone and its capital 
was impaired or on the verge of impairment. 
The public as well as the officers and stockhold- 
ers of the company themselves had little con- 
fidence in its ability to survive. 

Under these circumstances Edward S. Chad- 
wick was called to its management. 

In the fourteen years of his service for this 
company, Mr. Chadwick and the faithful and 
abie eutenants he gathered about him built the 
company up until it held in a remarkable degree 
the confidence of everybody with whom it did 
business. As a result of this public confidence 
the company’s business increased with a healthy 
growth, the stockholders saw their formerly 
worthless stock pay regular dividends and in- 
crease in value, therefore it is unanimously 
resolved that the earnest appreciation of this 
meeting be recorded and tendered to Mr. Chad- 
wick for his signal ability, high integrity and 
unfaltering devotion that he has displayed in 
the guidance of his company’s affairs, and for 
the gratifying results that he accomplished. 

After being associated with that company for 


afew years he was elected vice-president and 
general manager, and served in this capacity un- 
til January, 192s. 


He has been an outstanding character in the 
life insurance work of the country, having 


been a member of the executive committee of 
the American Life Convention for the past two 
years. 

Mr. Chadwick is one of the leading men of 
Boise, Idaho, and has plaved a prominent part 
ir. all of its civic activities. He is widely 
known and esteemed throughout Idaho and the 
entire Pacific coast section, and one whose 
acquaintance on account of his official connec- 
tion with the American Life Convention is na- 
tional in its scope. 


New Companies Subscribing to Life Ex- 
tension Institute 

Harold A. Ley, president of the Life Ex- 
tension Institute, announced today that since 
January 1, 1926, the following life insurance 
companies have subscribed to the periodic 
health examinations of the Institute for their 
policyholders: 

Alabama National Life Insurance Company, 
Birmingham, Ala.; California State Life, Sac- 
ramento, Calif.; Des Moines Life and An- 
nuity, Des Moines, Ia.; Gem City Life, Day- 
ton, Ohio; Home Life, Little Rock, Ark.; 
Occidental Life, Los Angeles, Calif.; A. O. 
U. W. of Kansas, Newton, Kan.; West Coast 
Life, San Francisco, Calif. 

The Life Extension Institute was organized 
in 1913 to provide periodic health examinations 
and to teach the principles of personal hygiene 
and correct living. Since then nearly half a 
million persons have subscribed to the services. 
Forty-two life insurance companies now make 
the services available to certain classes of their 
policyholders. 





General S. H. Wolfe Injured 

S. Herbert Wolfe, well-known actuary and 
accountant, was stabbed just outside his office 
door in New York city last week by a one Wil- 
liam Marcusi, who has represented himself to 
be a distant relative of Mr. Wolfe. Mr. Wolfe 
is reported as resting comfortably in the Broad 
street Hospital. His assailant was subdued by 
Lee Wolfe, his brother, who was with him at 
the time. 

Mr. Wolfe is a brigadier general in the Of- 
ficers’ Reserve Corps by appointment from 
President Harding. He served in the Ameri- 
can Expeditionary Force, having received the 
Distinguished Service Medal and the Cross of 
the Legion of Honor. He played a prominent 
part in the drafting of the War Risk’ 


American Institute of Actuaries 

The American Institute of Actuaries will 
hold its fall meeting at the Edgewater Beach 
Hotel, Chicago, on November 4 and 5. W. 
A. Jenkins of Harvard University will discuss 
“Osculatory Interpolation: New Derivation 
and Formulas.” There will be discussions of 
papers read last spring and a dinner will be 
given Thursday at the hotel. 
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TAX CASE UP 


Life Insurance Reserves Discrimi- 
nated Against, Claim of Company 








SHOULD BE TREATED AS CAPITAL 





Charles Evans Hughes Arguing Case for 

Mutual Benefit Life in Effort to Re- 

cover Taxes Paid Under Protest 

WasHIncton, D. C., October 25.—Congress 
did not intend to discriminate between the legal 
reserves of life insurance companies and those 
of other classes of insurance companies in 
enacting the excess profits tax, the United States 
Supreme Court was told last week by former 
Secretary of State Charles E. Hughes, counsel 
for the Mutual Benefit Life Insurance Com- 
pany of New Jersey. 


The court has before it the appeal of the 
Government from the decision of the lower 
courts sustaining the company’s contention that 
$186,258,796 reported by it in its income tax 
return for 1917 as legal reserve required by the 
State of New Jersey should have been treated 
by the Commissioner of Internal Revenue as 
invested capital. The company brought suit to 
recover the sum of $83,770.70 collected by the 
Collector of Internal Revenue as tax on that 
amount, which the Commissioner had refused 
to consider as part of the company’s invested 
capital. ‘ 

“The Government admits that the reserves of 
other insurance companies are to be treated as 
part of the invested capital under the war ex- 
cess profits tax act,” counsel for the company 
declared, “and these reserves have been 30 
treated. What possible ground there is for 
thus discriminating between ‘like reserve funds,’ 
we cannot understand. 


“In the case of a life insurance company 
there is no basis for holding that these funds 
held for investment are not invested capital. 
The ruling of the Government that the reserve 
in the case, of cther companies should be m- 
vested capital destroys the foundation of its 
position that the reserves of life insurance com- 
panies should not be regarded as invested cap- 
ital.” 


The legal reserve of a mutual company, the 
court was advised, “consists of assets contrib- 
uted by the members of the corporation for in- 
vestment as well as protection, together with 
assets earned on such investment and reinvested. 
These assets, invested in the business and form- 
ing the basis of the enterprise, are in fact and 
under the statute invested capital, and the re- 
serve is not an indebtedness.” 

That Congress deliberately differentiated he- 
tween life and cther companies in the matter 
of legal reserves was contended by counsel for 
the Government. 
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insurance selling. The day of the traditional “solicitor” is gone. Eeypti 

The life insurance business today demands representative men—men of ig 
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The Missouri State Life prides itself on the fact that its representatives mene 

are truly representative men—men schooled and trained in the art of bios 
successful insurance selling. Through its Educational and Sales _. 
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THREATENS FRATERNALS 
Pennsylvania Commissioner Cites Twenty- 
Six in License Action 

Twenty-six fraternal insurance organizations, 
with licenses to operate in Pennsylvania, must 
show cause on November 9 before State Insur- 
ance Commissioner Einar Barford, why their 
licenses should not be revoked. Mr. Barford 
says that this has been necessitated by a recent 
investigation which has shown some organiza- 
tions to be operating “principally for the bene- 
ft of the organizers, officers and promoters.” 
The operating expenses of several of these so- 
cieties run as high as 72 per cent of all pre- 
mium collected. 

The twenty-six companies listed below are 
not all against whom Commissioner Barford 
eypects to take action, for other organizations 
are now being quietly investigated: 

Ancient Order of Detroit; Ladies of the 
Maccabees, Port Huron, Benevolent Order of 
Egyptians (New Jersey Philadelphia: 
Liberty Assurance Company (Alabama corporation), 
Philadelphia; Supreme Encampment, Inc., Order of 
Knight Hospitallers (Delaware corporation), Philadel- 
phia; Daughter of Norway, Minneapolis; Grand 
United Order of Moses, Inc., Charlotte, Va.; Im- 
proved Order of Shepherds and Daughters of Bethle- 
hem, Richmond, Va.; Right Worthy Grand Council, 
Independent Order of Saint Luke, Richmond, Va.; 
Royal Order of Menelik and Princess of Abyssinia of 
America, Newport News, Va.; Supreme Lodge of 
the National Ideal Benefit Society, Richmond, Va. 
Holy Ramily Society of the U. S. A., Joliet, Ill; 
Independent Western Order, Chicago; Modern Wood- 
men of America, Rock Island, Ill.; Polish Alma Mater 
of U. S. N. A., Chicago; Royal Neighbors of America, 
Rock Island; Independent Order of Brith Abraham 
of U. S. A., New York city; Order Sons of Zion, 
New York city; United States Grand Lodge of the 
Order of Brith Abraham, New York city; Modern 
Brotherhood of America, Mason City, Iowa; West 
Bohemian Fraternal Association, East Cedar Rapids, 


Gleaners, 
Mich. ; 
corporation), 


Iowa; Mosaic Templars, Little Rock, Ark.; National 
Benevolent Society, Kansas City, Mo.; Progressive 


Order of the West, St. Louis, Mo.; Order Knights 
of Joseph, Cleveland, Ohio, and Royal Knights of 
King David, Durham, N. C. 


T. G. McConkey in New York This Week 

T. G. McConkey, general manager of the 
Canada Life Insurance Company, is in New 
York city this week making arrangements to 
open an office. His company was recently ad- 
mitted to New York State. 


HALF MILLION BUSINESS INSURANCE 
POLICY ON NORMAN K. WINSTON 
Note Issue of Kahler Shoe Co., Inc., Safe- 
guarded by Large Policy on Life of 
President as “Key”? Man 

The bankers of the Kahler Shoe Co., Inc., 
New York city, recently published a quarter- 
page advertisement in the financial section of 
the New York Tintes anncuncing a note issue 
of $350,000 and preferred stock of $375,000. 
This advertisement contained the following clos- 
ing sentence: 

Life insurance has been applied for in the 
amount of $200,000 on the life of Norman K. 
Winston, president of the Kahler Shoe Com- 
pany, Inc. All policies are to be made payable 
to the trustee. 

Albert Sania, one of the New York city man- 
agers for tne Equitable Life Assurance So- 
ciety, who handled the insurance phase of the 
transaction, announced last week that a total of 
$500,000 had been applied for by Mr. Winston 
and issued. The accompanying cut shows the 
newspaper advertisement in miniature. Mr. 
Winston is the key man of the Kahler Shoe 
Co., Inc., and, although only thirty-two years 
ot age, is, in view of 
other personal insur- 7" 

carried, one of Kahler 
the most heavily in- 


ance 


through a chain of twenty-four exclusive stores 
supplemented by ovcr two hundred department 
stores and specialty shops located in New 
York city and other leading cities of the coun- 
try. The company distributes a complete line 
of men’s, women’s and children’s shoes and, in 
addition does a substantial business in custom 
made shoes. 


Lawrence Priddy to Speak at V. P. I. 

Lawrence Priddy, agent of the New York 
Life Insurance Company and former president 
of the National Association of Life Under- 
writers, will address the Virginia Polytechnic 
Institute at Blacksburg, Virginia, when the 
Institute dedicates its World War Memorial 
Hall and its stadium. Mr. Priddy graduated 
from the Institute in 1897 and was largely re- 
sponsible for raising the funds to provide the 
memorial. . 





—The Policyholders Service Bureau of the Metro- 
politan Life Insurance Company, has issued the third 
in its series of organization studies, entitled ‘‘Piled 


Lumber or an Organization?” 





Shoe Company, Inc. 


Three-Year 6% Sinking Fund Gold Notes 


sured men in the Dated September 1, 1926 Due September }, 1929 
count Acthorized and Outstanding, $350,000- 
ountry. na Seis M . 
E Copier wakes detection er ibe Nereal Test come 7 OC ee ‘ate Sec n tbe ese stt cng Pom = 
om Mills and Massachwartts Income Tar sot excrediog of such interest ‘etucdable to holders upom proper application. “Calla’ée as 3 whole or 
The Kahler Shoe is aad Massachvuastis Income Tas sat cacreding 616%, Ol Sediag Scpieier 1, 1917, and tbeceatter et price decreasing ip cach peat to MOtWNY 


Company, Inc., is a 
consolidation of Dr. 
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solidation of Dr 





Peter Kahler Sons, in 1873, who, for over cht ye 

Inc., founded in 1853 men, women and ch children sh 
ai Business: Kahler shoes gave always enjoyed an enviable 

and the Lounsbury- cate et al ene oten area 

Scule Company, a chentele 


founded in 1873, who prestige ia the pol 
for over eight years 
have controlled the 
exclusive manufactur- ange 


ing rights for the : 


















y, Ime; is a con- 


Dating from 1853, they have been 
million and including for almost 


side: L in Cabinet, President 
War ren ‘G. Shgsors and others of equal significance and 
ical, business and social world. 

The business is in the hands of the third generation of 
foot specialists, the present Dr. Peter Kabler Lares the 
grandson of the original founder of the n his 
own right, an internationally recognized foot aecaue: “and 
author of many books on orthopedic surgery. 

s have a national distnbution through a chain 
exclusive stores supplemented by over two 
ent stores and speciakty shops located in 
other leading cities of the country. The 
distributes a complete line of men 
n's shoes and, in addition, does a substantial business 
m made shoes. The chain of exclusive Kahler stores 


Iavovc Bawx ano Trust Comrany, New Youx, Trosrez 


Ur Normen K. Winstow, Prevdent of tha Kelier Shee Company, Inc., rummarncs his letter to the Bankers 4s Jollews: 
The Kahles Shoe Compan 
Peter Kahler Sows, Inc 

founde = in eg and the Lounsbury-Soule Company, founded 
have controlled the exclu- 
ing rights for the famous Kahler shoes for 


Sates, nor mor teage or permé. to be mortgaged. directly or 
ly, any plant or real or personal property now or here- 
sas pee by st. wniess it shall have deposited with the ’ 
Tustee, to be applied to the payment of these notes, the fall i 
amount due or to become due on all of the notes outstanding. 
That so long as these notes are unpaid it will not sell 
any plant or real estate now or hereafter owned by i. unless 
it shall have received the consent of the Bankers and have 
paid or deposited with the Trustee, to be applied as senk: 
fund moneys, the full amount or consideration for which sad 
Caw aauneet ‘ae property is to be sold or conveyed 


Net Net Earnings: Consolidated net earnings of the Com- 

ned Compames, after depreciation and 
all charges, but before Federal Income Taxes, for the four- 
year period 1922-1925 have averaged $93,774.44, over 4% 
times interest charges, 

Earnings for 1926, based upon andited figures for the 
first five months’ operations, are at the rz‘e of about 4% 
times interest requirements, after a charges but before 
Income Taxes. Monthly earnings, taken from the Company's 
books, since the period audited indicate that this rate is 
being exceeded. 

It is Senoreeene to note that since the cetablish- 
ment of Dr Peter Kahler Sons, Inc., in 1853, the 
Company ie never had an pene rahe year nor has 


business and 


men’s, women's and 





in ry 
> is being added to as occasion demands. At the present time, it, at any time, shown an operating lose. 

famous Kahler shoes plans are under way for the opening of six additional exclu- 

f 1 sive Stores in important Jocalities. Sinking Fund: Lone erg provides for a Sinking 
C und of annually, beginning S: 

or men, women an Purpose o of Issuet To retire bank loans, to satisfy a tember 1, 1926, and operating December 1, March pay Bos 
: small real estate mortgage on one of and September 1. 
children. any’s plants, and to provide additional working : 





Kahler shoes have a 
national _ distribution 


Security: 


notes has agreed 


That so long as these notes are unpaid it will not incur 
any obligation that will rank equal with or prior to the 





LIFE INSURANCE AGGREGATES 


The following table exhibiting business carried by the old-line regular 


These Notes are offered whan, as, and if issued and received by us, and subject to approval of counsel. 


life insurance companies and by assessment life associations and fraternal 
orders, shows that assessment insurance is still an important factor in 


competition for life insurance and is not to be ignored by old-line man- 








agers and agents: oe 
Written In Force ae 
in 1925 Dec. 31, 1925 OP 9~ 
Old Line (Ordinary). . 10,563,127,810 54,519,175,903 
Old Line (Industrial)........... 3,656,252,664 12,823,680,595 
Old Line (Group).............. 1,253,618,991 4,299,271,187 
Total Old Line... ...4.....+2. 15,472,999,465 71,642,127,685 
Stipulated Premium............ 4,334,350 32,009,283 ; 
Assessment Life....... ye Mein oe 107,435,193 711,214,706 
oes oi atin contain 1,105,881,275 9,769,608,595 
Total assessment and fraternal. 1,217,650,818 10,512,832,584 
ian atric ety ..  16,690,650,283 81,154,960,269 
R fe re 
atio of Old Line Ins. to aggregate 92.70 88.28 Ain 
atio of Assessment and Frater- oc’ 
nals to aggregate....... eee 7.30 11.72 ® 
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finance the establishment of new stores in important 


Among other things, the Com 


any in the Inden- 
— ture dated September 1, 1926, securing these 


Legal matics peviaiog to to - isswe are under the superviaien of 
yy Mears. Millet, Frankie, Busct & Co and Mears. Mattia Koreha @ Cos 


Price 99% and intcrest to yield about 6.20% 


McKinley & Morris 


Insurance: The Indenture also provides adequate fee, 
tornado and liability insurance and 

on the eee of such officers of the Company, fér the Com- 
pany's protectio h amounts, and in such natere as 
the Beaker s shall determine. Life insurance has been 
applied for in the amount of $200,000 on the life of Norman K. 
Wi inston, President of the Kahler Sho¢ Compaay, lac. All 
policies are to be made payable to the Trustee, 










jeaars. Dewies, Aver! jerbach & Corsell and Mesers. Hayes & Palmer. 
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ASSURANCE COMPANY, LTD. 
of London 
100 William St., New York 


PHOENIX. 


INDEMNITY COMPANY 
123 William Street, New York 


Fire, Automobile, Tornado, Explosion, Sprinkler Leakage, 

Rent, Rental Values, Use & Occupancy, Riot & Civil Commo- 

tion, Public Liability, Workmen’s Compensation, Burglary & 
Theft, Accident & Health, Plate Glass. 























INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 1926 








Reserve for Unearned Premiums .............. $1,239, 147.00 

Ce PS Sa ee re 384,909.00 

LD eee i $500,000.00 

2 Se a ere ... 1,274,407.00 

Surplus to Policyholders.................-.- 1,774,407.00 
WirmlROOR: cies a cacs, accesses cewe - -$3,398, 463.00 

ee EDO... in 0a 0 0'a10's wb'0.00n'ebenn dees Chairman of Board 

Ok 2! 6 a er ae re President 

fos ee err a es: Secretary 
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THE LONDON & LANCASHIRE 


INSURANCE COMPANY, Ltd. 
OF LONDON, ENGLAND 





New York Department: 


44-48 Cedar Street 


INSURANCE CO. 
LTD. 


LANCASHIRE ) 








A. G McILWAINE, Manager 




















Missouri Insurance Company 
ST. LOUIS, MISSOURI 


CAPITAL FULLY PAID $200,000.00 


Admitted Assets December 31,1925 $718,265.95 





Lifeboats— 


are still carried even on the largest ships 


Modern warehouses and factories are equipped 
with sprinklers and fire doors. Especially haz- 
ardous sections of the plants are cut off from oth- 
ers. Steel and concrete construction has replaced 
antiquated inflammable materials. 


But in spite of all this, carefully protected prop- 
erties do burn. Protective devices sometimes re- 
fuse to function. Exposure from adjacent prop- 
erties often spells disaster. Then it is that insur- 
ance bears the burden and the value of adequate 
and sound insurance protection is demonstrated. 


Insurance and fire prevention are complementary. 
Insurance begins where fire prevention leaves off. 
The unsinkable ship has been approximated, but 
even the best vessels still carry lifeboats. 


AMERICAN EAGLE 
FIRE INSURANCE COMPANY 


Home Office: Eighty Maiden Lane, New York, N. Y° 


ERNEST STURM, CHairnman of THE Boaro, 
PAUL L.HAID, PRESIDENT. 


CASH CAPITAL ONE MILLION DOLLARS 


New York Chicago San Francisco 




















Anawense 


FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
New Jersey 





Baltica Insurance Co., Ltd. 
Denmark 


Franklin W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 




















So 


Is It Insured ? 


FURS Insured against Loss of any kind 
(except Moth and Wear and Tear) at 
All Times and All Places 


A. F. SHAW & COMPANY 


75 Maiden Lane Insurance 
New York City (i F = Chicago, III. 
General Agents - ‘All Risks” Department 


fait? Fire & Marine Insurance Co. 
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MICHIGAN AGENTS MEET 





Lee A. Dudley Elected New President 
of the Association 





RESOLUTION ON CONFERENCE PLAN 





Want Union and Bureau to Discuss Pro- 
posed Changes in Forms, Rules and 
Practices 


By W. Eucene Roescu 


Grand Rapips. Micu., Oct. 22—At the 
twenty-eighth annual meeting of the Michigan 
Association of Insurance Agents, which closed 
at the Pantlind hotel here yesterdaay, the fol- 
lowing officers were elected: Lee A. Dudley, 
Battle Creek, president; Fred L. Winter, Mus- 
kegon, vice-president, and J. L. Van Wagoner, 
Pontiac, treasurer. George Brown remains 
as executive secretary. The governing com- 
mittee of the association is now composed of 
the officers and Charles L. Freese of Detroit 
aand Phil J. Braun of Flint. The conference 
committee will be appointed by the incoming 
administration. The committee on nominations 
for the convention was composed of Charles 
Carnahan, Mt. Pleasant; Phil J. Braun, Flint, 
aand George C. Blickle, Grand Rapids. The 
resolutions committee included E. G. Lambert- 
son, chairman, and James Wilson of Kalama- 
z00 and Fred L. Winter of Muskegon. It was 
decided to hold the next annual convention in 
Battle Creek. 

One important step taken at the meeting 
was the decision to select a public relations 
committee to aid the National Association and 
ether organizations in the work of educating 
the public with regard to insurance and its op- 
erations, The Mich‘gan Association adopted 
the resolution regarding the licensing of fully- 
qualified representatives as already adopted by 
the Minnesota agents at their meeting in Sep- 
tember, and, in addition, the following resolu- 
tion was unanimously supported : 

Whereas, believing that the interests of the 
public and the companies and_ the agents can 
be better served by more thorough co-opera- 
tion on the part of the companies: and_ their 
agents; now, therefore, be it resolved that the 
Michigan Association of Insurance Agents, in 
convention assembled. go on record as favor- 
ing a plan whereby the conference committees 
: the company organizations, both Union and 
_ . requested to confer with the con- 

: mmittee of our organization when- 
tver it proposes reasonably important changes 
in the forms. rules and practices in this State. 
: the end that the agents who are often more 
amiliar with the conditions surrounding such 
Proposed changes, than the companies them- 
igh are thereby greatly benefited as well as 

© company. Be it further resolved, that a 
copy of this resolution he immediately for- 
warded to the said committee of the company 
Organizations. 

Other resolutions adopted by the Michigan 

Association included one cf thanks to the va- 








rious members who worked to make the meet- 
ing successful; a resolution of appreciation of 
the efforts of the Grand Rapids Board of Fire 
and Casualty Underwriters on behalf of the 
State agents; and resolutions, respectively, con- 
eratulating Retiring President and Mrs. W. J. 
Reineke on their escape from permanent injury 
in a recent automobile accident, and regretting 
the illness of Leo Weadock of Saginaw. 

The convention ended with a banquet at the 
Pantlind hotel, at which Spencer Welton, now 
president of the New York Indemnity Com- 
pany, was to have been toastmaster. Owing 
to his change from the vice-presidency of the 
Fidelity and Deposit to the leadership of the 
New York Indemnity, Mr. Welton could not 
attend. His place as toastmaster was taken by 
J. V. (“Vie”) Barry, fourth vice-president of 
the Metropolitan Life, who was introduced by 
Retiring President Reineke as a special emis- 
sary from the Queen of Roumania. Mr. Barry 
directed the events of the evening in the style 
for which he has become famous and in a way 
that showed his reputation as a raconteur and 
after-dinner speaker was fully deserved. In 
addition to Mr. Reineke and Mr. Barry, other 
speakers of the evening were Chauncey S. S. 
Miller, advertising manager of the North Brit- 
ish and Mercantile, and Fred Guenther of De 
troit; the latter giving out the prizes for the 
golf tournament feature of the convention. A 
theatre party for the ladies and an automobile 
tour of the city were also enjoyed. Mr. 
Guenther, on behalf of the Michigan agents, 
donated a purse to Retiring President Reineke. 
Stories of the convention proceedings will be 
found on other pages of this issue of THE 
SPECTATOR. 


FXECUTIVE COMMITTEE ANNOUNCED 
National Association of Insurance Agents 
Adds Three New Men 
The executive committee of the 
Association of Insurance Agents has 
formed. It consists of the following: W. 
Fugene Harrington, Atlanta, Ga.; chairman; 
Frank L. Gardner, Poughkeepsie, N. Y.; Ben- 
jamin L. Agler, Youngstown, Ohio; R. P 
De Van; Charleston, W. Va.; Percy H. Good- 
win, San Diego, Calif.; Allan Kennedy, Fort 
Smith, Ark.; Donald G. North, New Haven, 
Conn.; Clifford A. Payne, Jacksonville, Fla. ; 
Clvde B. Smith, Lansing, Mich. 
Messrs. Kennedy, Payne, and Smith are new 
members, not having previously served on the 
although prominent ‘in 


National 
been 


executive committee, 
Association affairs. 


Tourist Floater Meeting 
Yesterday a meeting of the executive com- 
mittee of the Tourist Floater Conference was 
held in the offices of Vincent L. Gallagher at 
80 Maiden Lane. The committee discussed 
the revised tourist floater policy. 


II 


CONVENTION OPENS 





Michigan Association Holds Twenty- 
Eighth Annual Meeting 





CHARLES R. STREET ON FIRE 
UNDERWRITING 





Vice-President of Great American Urges 
Return to Sound Practices 


[By a Starr CorrESPONDENT] 


GrANp Rapws, Micu., October 
Michigan Association of Insurance 
opened its twenty-eighth annual convention at 
the Hotel Pantlind here this morning with Re- 
tiring-President W. j. Reineke of Detroit in the 
chair, facing an audience of about 150. Mr. 
Reineke, in his zddress, said that the work of 
the Association had been productive of mach 
good and that the agents had succeeded in hav- 
ing automobile collision rates reduced. “We 
Michigan insurance men owe allegiance to the 
National Association and our minimum mem- 
bership should be 1000,” declared Mr. Reineke. 
Urging that the new administration should ap- 
point a public relations committee (a proposal 
that was accepted), the retiring-president said 
that the best way to show the public the im- 
portance of insurance was by furnishing speak- 
ers to Rotary, Kiwanis and other clubs and 
organizations. Collective advertising also was 
recommended to the agents by Mr. Reineke, 
who said that this “would cost less and accom- 
plish more.” 

Speakers on the first day’s program were: 
Charles R. Street, vice-president and West- 
ern manager for the Great American Insurance 
Company; A. A. Klinko, editor of the Amer- 
ican Agency Bulletin, and Richard E. Vernor, 
manager of the fire prevention department of 
the Western Actuarial Bureau. — 

Mr. Street, in a talk entitled “A Case for the 
Family Doctor,” declared that “the time will 
come when the public idea that fire prevention 
is of benefit to the insurance companies alone 


20.—The 
Agents 


will disappear.” 

He reviewed the entire situation as regards 
fire insurance underwriting and said that greed 
for premium volume :and liberality in the pay- 
ment of losses were responsible for the ills of 
the business. “The winter of 1926-1927 will 
bring cold feet to many fire insurance under- 
Anti-dis- 
crimination laws do not always work out as ex- 


writers,” was Mr. Street’s warning. 


pected, the speaker continued, and often com- 
pel the companies to do business at a profit in 
one place and a !oss in another. “There is no 
State in the Union where rate advances of some 
kind could not be had with benefit to the com- 
pan‘es and to the public,” was Mr. Street’s con- 
tention. A return to the old sound practices of 


underwriting is what the fire insurance business 
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Consult Your Agent or Broker 
As You Would Your 
Doctor or Lawyer 


























N this, our thirtieth year, we 

point with pride to the fact 
that the Resources of the United 
States Fidelity and Guaranty 
Company have passed fifty-one 
millions—far greater than those 
of any other company in the 
casualty-surety business’ ex- 
clusively. Why? An aggressive 
agency force, plus efficient 
underwr iting and claim servic 
is the answer. 





Claims paid since 1896 —$135,439,138.31 





United States Fidelity and Guaranty Company 


Home Office: Baltimore, Maryland 







































Reflected Prestige 


When you represent the PHILADELPHIA 
FIRE AND MARINE INSURANCE COM- 
PANY, you become endowed with a reputa- 
tion for financial strength, for unswerving 
fidelity to the principles of fair dealing, and 
for a broad protective service. 


This hard-won franchise of public good-will 
is a business asset that must be experienced 
to be appreciated. It is both appreciated 
and enjoyed by our representatives. 


PHILADELPHIA 
FIRE -AND MARINE 
INSURANCE COMPANY 


1711 Chestnut St., Philadelphia, Pa. 
209 W. Jackson Bivd., Chicago, Ill. 
200 Bush St., San Francisco, Cal. 
Eighth Floor, Hurt Bidg., Atlanta, Ga. 











IN PRESS 


INSURABILITY 


PROGNOSIS AND SELECTION 


LIFE—HEALTH—ACCIDENT 





A notable work, written by 
H. W. DINGMAN, M. D. 


Medical Director, Continental Assurance and Continental 
Casualty Companies; Formerly Medical Examiner in 
Detroit for 24 Life Companies. 


HUMAN LIFE APPRAISED 


Valuable new book discusses 


CONCISELY AND COMPLETELY 


the various factors concerned in 


1—Determining health, present and 
future. 
2—Estimating probable length of life. 


3—Assessing human life values. 


It materially assists in the 


SELECTION OF RISKS FOR INSUR- 
ANCE and APPRAISAL OF CLAIMS 
FOR INDEMNITY 


Every medical director, examiner, under- 
writer or student of insurance, in home 
office or field, will be intensely interested 
in this first book to cover comprehensively 
and exhaustively the principles and prac- 
tices of every day underwriting in 


LIFE, HEALTH and ACCIDENT 
INSURANCE 


PRICE, $15. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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Fire Insurance 








needs, according to the vice-president of the 
Great American. 

The duty of insurance companies and their 
agents in the matter of fire prevention was 
described by Mr. Vernor in an address called 
“The Little Red Box on the Corner.” That 
ttle red box is a warning, he said, and is a 
constant reminder of the need for preventing 
fires rather than a method of warning of the 
outbreak of fire. Civic responsibility as well 
as selfish interest should prompt fire prevention 
methods and the lack of fire prevention cam- 
paigns is one of the things that has been respon- 
sible for the loss situation in Michigan. In a 
talk that carried conviction, Mr. Vernor won 
the applause of the Michigan Association. 

Mr. Klinko, the last scheduled speaker of the 
day, outlined the work of the National Asso- 
ciation, described the plan of Secretary Ben- 
nett of that organization for integrating the 
American agency system as announced at the 
Atlantic City convention, and urged adherence 
to the idea of agency qualification. The con- 
ference agreement was also reviewed by Mr. 
Klinko, who said that 195 companies out of 210 
have adopted its principles. Qualified agents 
win public confidence, the speaker declared, and 
if membership in a regular association is a pre- 
requisite to being an agent, public opposition to 
agents as a class will vanish. Mr. Klinko also 
described the work of the better business meth- 
ods committee of the National Association, stat- 
ing that this committee was trying to evolve a 
plan for co-operative advertising and would 
probably call on all agents for information re- 
garding the costs and operations of their busi- 
ness. 

The report of Treasurer J. L. Van Wagoner 
showed the Association to be in a sound finan- 
cial condition and the report of Executive 
Secretary George Brown indicated that the 
membership now totals 417. Mr. Brown, in a 
report that dealt extensively with the work of 
the Michigan agents, urged fidelity to the Na- 
tional Association and its principles and pleaded 
for a greater association activity in the Wol- 
verine State. 

A letter from Fred W. Green, Republican 
candidate for Michigan governor, was read to 
the convention and the following extract met 
with instant applause: “If I am elected * * * 
I will appoint to office the very best insurance 
man that it is possible for me to get.” This 
had reference, of course to the office of Michi- 
gan Insurance Commissioner. Many of the 
Michigan agents felt that the right man for 
the post is George Brown who, in addition to 
his services as executive secretary of the Mich- 
lgan Associatioa, is thoroughly experienced in 


Public work and in practically all branches of 
insurance, 


Northwest Mutual Fire Buys Home Office 
Site 

SeaTtie, Wasu., October 23.—The North- 
west Mutual Fire Insurance Company has pur- 
chased the southwest double corner of Sixth 
avenue and Spring street, Seattle, for a pro- 
posed $350,000 headquarters. The lots cost 
$65,000, 


SECOND DAY’S SESSIONS 


Michigan Agents’ Association May 
Have Regional Vice-Presidents 


HEAR TALK ON ADVERTISING 





Chauncey S. S. Miller Says ‘Advertise 
Means Advert Eyes” 
[By a STAFF CoRRESPONDENT] 

GrAnpD Rapips, Micu., October 21—The sec- 
ond and last day’s sessions of the annual con- 
vention of the Michigan Association of Insur- 
ance Agents came to an end with a banquet 
at the Pantlind hotel here to-night. Retiring- 
President W. J. Reineke held the chair through- 
out most of the business meeting, finally turn- 
ing it over to Lee A. Dudley, the new presi- 
dent of the Association, after the election of 
officers as detailed on another page of this 
issue of THe SprCcTATOR. 

Speakers of the day were: E. C. Stone, 
United States manager of the Employers Lia- 
bility Assurance Corporation, Boston; E. J. 
Schofield, vice-president of the Standard Acci- 
dent Insurance Company, Detroit, and James 
R. Hale, of the Lloyd Thomas Company, who 
spoke on “Safety First in Values” and de- 
scribed the necessity of care in making ap- 
The address of Mr. Stone will be 
found in the casuaity and surety pages of this 
issue of Tue Specrator. Mr. Schofield’s talk 
will be printed next week. 

Discussions during the session were taken 
part in by George Brown, executive secretary 
of the Michigan Association; James Wilson, 
of Kalamazoo; Fred L. Winter, and R. Jay 
Hamilton of Battle Creek. Mr. Hamilton suc- 
ceeded in having the convention vote to hold its 
next meeting in Battle Creek. 

Mr. Brown, urging the education of fire and 
casualty insurance agents, said that life insur- 
ance men go out fully equipped for their tasks; 
and since the sale of insurance cannot be re- 
carded as a trade, fire and casualty men should 
also train themselves to look upon it as a pro- 
fession. He suggested the adoption of the 
same resolution regarding the fitness of agents 
for their work as was adopted by the Minne- 
sota Association at its mecting in September. 


praisals. 


This suggestion was carried through. 

Mr. Wilson, expressing his views before the 
convention, urged that one regional vice-presi- 
dent be appointed for each district in Michigan, 
there being 7 or 8 districts at the present time. 
He also desired provision for a mid-year meet- 
ing of State and regional officers and commit- 
tees. This mid-year meeting was approved and 
the question or regional vice-presidents was left 
up the incoming administration. 

Mr. Winter read a letter from John Old of 
Sault Ste. Marie, urging that if the suggestion 
regarding co-operative advertising, as advanced 
at the Atlantic City meeting of the National 
Association by Charles H. Holland, president 
of the Independence companies of Philadelphia, 
were adopted, it should be done with a pro- 
vision distinguishing between stock and mutual 
carriers. 
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Chauncey S. S. Miller, advertising manager 
of the North British and Mercantile group, was 
the feature speaker of the banquet in the even- 
ing. He pointed out the value of advertising 
in the sale of insurance and declared that the 
insurance agent to-day must be a “department 
store” since there are more than 141 kinds of 


indemnity salable. “If we would realize that 
in the case of no commodity can there be pro- 
duction, manufacture and distribution without 
insurance, we would realize that we need no ex- 
cuse for being in the business,” said Mr. Miller. 
He declared that “The agent who does not 
know his business can bring about the finan- 
cia! death of the policyholder by neglecting to 
provide the proper coverage.” Telling his 
liearers that 80 per cent of knowledge reaches 
people through their eyes, Mr. Miller said that 
“advertise means advert eyes.” Agents should 
not neglect the appeal to the women of a fam- 
ily, said Mr. Miller, since the women have a 
highly developed sense of values and will often 
appreciate the worth of an insurance proposi- 
tion which may fail to convince a man. 





Where Fire Insurance Dividends Come 
: From 

The table and diagram showing “Where Fire 
Insurance Dividends Come From,” which re- 
cently appeared in Tue Specrator, has now 
been published in leaflet form. The tabulation 
shows the income from investments, contribu- 
tions from stcekholders, dividends paid, and 
excess of investment income and contributions 
over dividends, for each of 178 leading fire in- 
surance companies operating in the United 
States during the last decade. 

In the cases of all but three of these com- 
panies the earnings investments were 
not only sufficient to pay cash dividends to 
stockholders, but to add to the surplus funds 
for the protection of policyholders. 

As the experience of the leading companies 
last year resulted in an underwriting loss, it is 
advisable for the welfare of the business in 
general, as well as of individual companies, that 
the facts so :raphically portrayed in this leaf- 
let should be given a wide distribution among 
insurance agents and the people at large. 

The table and diagram embraced in this leaf- 
educational matter 


from 


let constitute excellent 
wherewith to combate erroneous ideas. 

This leaflet sells at the following prices: 
Single copy, 10 cents; 100 copies, $3.00; 500 
copies, $12.00; 1000 copies, $20.00; 5000 copies, 


$80.00. 


Springfield Insurance Ass’n Elections 

The following officers of the Insurance As- 
sociation of Springfield, Mass., were elected last 
Friday for the coming year: President Wil- 
fred S. Robinson, of the Oppenheimer-Robin- 
son Company; vice-president, E. J. Dexter; 
John Cummings; treasurer, Sam 
Brooslin. On the executive committee are the 
above-mentioned officers and Norman Brain- 
ard, Bert Stearns, George Summers, William 
Mulheron, Frank M. Kisney, Fred Campbell 
and B. A. Oppenheimer. 


secretary, 
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Over $500,000 was spent last year by the Maryland Casualty Company 
for Inspections to improve risks and prevent accidents. This 
service wins friends and business for Maryland Agents. 


Maryland Casualty Company 


Baltimore 


Stoo Accidents 





Inspections Save Lives And Dollars 




















AUTOMOBILE INSURANCE 


By AMBROSE RYDER 
A COMPLETE, STANDARD TREATISE 


Ideal for Agents, Brokers, Adjusters and Underwriters. 
A Handy Reference Book for all Fields of Automobile 
Insurance. 


Covering this unique and ideally arranged book The Eastern 
Underwriter says it is ‘‘Written in his best and cleverest vein 
by one of the country’s leading experts on the subject.” 

This excellent reference and text-book has been written in 
non-technical language, to fill a long-felt need for some standard 
work on automobile insurance—a book that will be of use to 
the man in the field as well as the man in the office. This book 
will save endless correspondence between the agent and the 
home office on matters pertaining to special coverages, policy 
features, how to insure unusual risks, fleet rating, etc. 


DO YOU KNOW THAT 
THERE ARE MORE THAN 20 DIFFERENT KINDS OF 
AUTOMOBILE INSURANCE PROTECTION? 


These and many other matters are carefully explained in 


AUTOMCBILE INSURANCE 


A separate chapter is devoted to SALES METHODS in use 
by successful agents and brokers in various parts of the country. 

A prominent claims man has said: ‘I have read Automobile 
Insurance and it has given me a better understanding of some 
automobile insurance problems than I was able to gather 
during many years of practical claims experience.” 

It is an ideal book for young people in insurance offices, who 
are anxious to broaden their knowledge of automobile insurance 


LEND THEM A HELPING HAND! 
Price per copy, $3.75 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 











53.3% 


Of the new business issued by The North- 
western Mutual Life Insurance Company 
in the year 1925 was upon applications of 


members previously insured in the Company. 


Once a Policyholder--- 
Always a Prospect 





THE POLICYHOLDERS’ COMPANY 


The Northwestern Mutual Life Insurance Company 
of Milwaukee, Wisconsin 
W.D. VAN DYKE, President 
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Fire Insurance Law Chart for 1926 

The 1926-1927 edition of the Fire Insurance 
Law Chart has been issued by The Spectator 
Company. This exceptionally useful chart is 
arranged in convenient tabular form and 
presents a summary of the various State laws 
relating to filing statements, taxes, fees, 
agents’ licenses, and other special requirements 
concerning fire insurance companies. The col- 
umn headings are as follows: Standard Policy 
Law; Valued Policy Law; Resident Agents’ 
Law; Commission Required to Be Paid to 
Resident Agents; Anti-Coinsurance Law; Anti- 
Compact Law; Prohibiting Reinsurance in 
Unauthorized Companies; Annual Statement 
Required; Tax Statement Required; Date of 
Expiration of Local Agents’ Licenses; Fees, 
etc, for Issuing Local Agents’ Licenses; 
Charges for Filing Annual Statement; Taxes 
Payable by Company. 

A plain “Yes” (in red) or “No” (in black) 
indicates the existence or the non-existence of 
statutes of the classes designated by the first 
seven titles, while the conditions respecting 
the other subjects named are stated as briefly 
as possible, the columns being printed al- 
ternately in red and black, and footnotes being 
used wherever needed to render the require- 
ments perfectly clear. 

Other information includes a list of States 
requiring deposits, with amounts; States re- 
quiring home office statements from foreign 
companies; footnotes indicating States in 
which reinsurance policies must be counter- 
signed by resident agents, and those which may 
not be so signed; reciprocal provisions; Fed- 
eral tax rate, etc. 

A valuable service rendered by the Fire In- 
surance Law Chart is in aiding those in charge 
of filing statements, etc., to check up the com- 
pliance of their companies, thus possibly avoid- 
ing the incurring of legal penalties. The chart 
is printed on excellent bond paper, metal tipped 
at top and bottom, so that it may be hung in 
a convenient place for ready reference. The 
price of this chart per copy is $3.00, with a 
discount of twenty per cent on orders of 100 
or more copies. 


Memorial to A. G. McIlwaine 

A very handsome bronze memorial tablet as 
a mark of its high regard for the late A. G. 
McIlwaine has been received in this country 
from the London and Lancashire Insurance 
Company. With befitting ceremonies, the tab- 
let was placed on display in the lobby of the 
company’s building on Saturday. 

Mr. McIlwaine was manager of the London 
and Lancashire 1n this country for over thirty 
years and president of the Orient Insurance 
Company since 1859. 
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Founded 1817 


The Reliance Ins. Co, Philadelphia 


Capitat tal $3. 000,000.~ 
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Founded 1926 
Home Office: 4thand Walnut Street, Philadelphia, 
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ATWOOD FIRE BUSINESS REINSURED 
American Equitable Is Carrier—No Deci- 
sion on Future Course 
Thes entire outstanding liability of the At- 
wood Fire Insurance Company of New York 
in the American Equitable 
York, the reinsurance tak- 
ing effect as of October 1. The Atwood has 
temporarily discontinued writing business. 
Whether or not the Atwood will be liquidated 
will not be decided until about the first of the 
year. The Atwood Fire Insurance Company 
was organized in 1910 by interests identified 
with the Preferred Accident Insurance Com- 
pany and in 1925 Henry W. Brown & Company 
took control of it. That the company was suc- 
cessfully managed is shown by its statement 
of January 1 which gave that its net surplus 
had grown from $300,000 in 1920 to $548,000. 

It was entered in only twelve States. 


has been reinsured 
Insurance of New 


Norwich Union Fire Appointment 

J. R. H. Hall has been appointed secretary 
of the United States branch of the Norwich 
Union Fire and of the Eagle Fire of New 
York. He succeeds the late J. F. Van Riper. 
Mr. Hall has been associated with the Norwich 
Union since 1893 and connected with the ac- 
counts and finances department of the company. 


South-Eastern Underwriters to Meet 

The executive committee of the South-East- 
ern Underwriters Association will hold a meer- 
ing on November 15 and 16 at Pinehurst, N. C., 
and on the ¢7 the Association will hold its 
semi-annual meeting. 


Decides Chrysler Case 
(Concluded from page 3) 
a benefit to third persons if, when and where 
they complied with its conditions. When a man 
bought a car in Ohio by that act he made ef- 
fective the agreement of the company to in- 
sure future purchasers and imposed upon it an 
obligation that did not exist before. It is true 
that the obligation arose from a contract made 
under the laws of another State, but the act 
was done in Ohio and the capacity to do it 
came from the law of Ohio, so that the co- 
operation of that law was necessary to the ob- 
ligation imposed. It would be held in some 
jurisdictions that the purchaser become party 
to a contract with the insurance company. By 
universal consent he at least would become the 
beneficiary of a contract for his benefit. What- 
ever technical form may be given to the reason- 
ing, the substance is that by acts done in Ohio 
the purchaser obtains from himself the ad- 
vantage of insurance that before that moment 
did not exist. It does not matter whether his 
getting it was a large or an inconspicuous part 
of his bargain. It was part of it, in any event, 
and we cannot doubt that the lower court was 
right in holding that in such circumstances the 
State could insist upon its right to tax. It 
would be extravagant to say that the State’s 
general power to deny to the plaintiff the right 
to enter or remain within it for business un- 
less it paid for these transactions as a part of 
the price, must be denied upon constitutional 
grounds.” 





Hugh Lewis in Town 
Hugh Lewis, general manager of the Liver- 
pool & London & Globe group of companies, 
arrived in New York this week. His head- 
quarters are at the Plaza hotel. 





Has paid losses for 
over 50 years 





J.HARRIS LENKER, President. 





City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 


A strong, conservative Company, noted for 
fair and prompt adjustment of losses 


Organized 1870 
Cash Capital $600,000 


A. F. O’DANIEL, Secretary and Underwriting Manage.r 
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80 MAIDEN LANE, NEW YORK 
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mol 
June 30, 1926 gen 
ASSETS LIABILITIES = 
Bonds and Stocks (Market Value) Reserves for Losses and Loss : ; 
U.S. Government........... $1,114,798 .00 Co re $3,570,510. 54 ui 
State, County and Municipal. 580,240.00 : er ' 292 1900 , finar 
Railroad...........0. 0.00. santse.qn Aen Seeman Reserve... Cae ie 
Pubic Udilities............. 1,953,395 .00 Commissions payable....... 274,081 .61 
Miscellaneous.............. 320,457 he Reserve for eo | 
Total............... $5,976,850 .02 pO er 68,000.00 
Cash ii Banks and Ofice.... 908,168.45 Voluntary Reserve.......... 172,801.03 
Premiums in course of collec- Capital Stock. . $1,000,000.00 
tion (not over 90 days).... 817,946.15 Ke 
Accrued Interest on Bonds... 75,376.08 "U*PIUS......-. atin 
Other Admitted Assets...... 45,256.94 Surplus to Treatyholders..... 1,500,000.00 
Total Admitted Assets. . $7,913,592. 64 Total Liabilities........ $7,913,592. 64 
June 30 June 30 
1925 1926 Gain 
Statement Statement 
Admitted Assets...... $5,891,688.70 $7,913,592.64 $2,021,903.94 
Net Written Premiums 
(6 months).......... 1,306,554.54  2,324,567.96  1,018,013.42 it 
Loss and Premium Re- mosthe 
WI oo ec es 3,415,319.80 5,898,710.00 2,483,390.20 so a 
ity to 4 
CASUALTY AND SURETY TREATY REINSURANCES on 
EXCESS AND CATASTROPHE mn, 
Mr. | 
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Casualty, Surety and Miscellaneous 





AUTO LIABILITY 


FE, C. Stone Explains Compulsory In- 
surance to Michigan Agents 


SUGGESTS BETTER PLAN 
Would Have Motorist Put Up Security 
After an Accident 
[By a Starr CorkEsPoNDENT] 

Granp Rapips, Micu., Octcber 22.—Declar- 
ing that “The real difficulty exists in that you 
aust substitute for the judgment proof auto- 
mobile owner or 2perator, a judgment-paying 
gentleman,” IE. C. Stone, United States mau- 
ager of the Employers Liability Assurance Cor- 
poration, Boston, outlined the problem surround- 
ing compulsory automobile liability insurance 
in an address before the Michigan Association 
of Insurance Agents at the Pantlind Hotel here 
on Thursday of this week. The demand for 
fnancial security on the part of automobile 
owners, as voiced by the public at large, has 





E. C. STonE 


become so great, Mr. Stone said, that “After 
the presentation of the liability case even De- 
mosthenes himself could not take away the 
impression that something should be done to 
prevent this evil.” The lack of financial abil- 
ity to pay judgments obtained against them be- 
cause of injuries inflicted by their cars, has 
driven the public 5f Massachusetts to attempt 
to protect a compulsory automobile 
liability insurance act against motorists. 

Mr. Stone reviewed the case for and against 
compulsory automobile imsurance and incident- 
ally pointed out that the individuals who cause 
injuries and accidents number less than 1 per 
cent of licensed motorists. He explained the 
Possibility of a statute similar to the work- 


itself by 


men's compensation law, saying that there were 


those who advocated applying it to persons in- 
jured in automobile accidents so that they would 
get regular weekly payments for disability. 
“Undoubtedly you will have State schemes 
Mr. Stone, “and I do not 
believe the time has arrived for putting into 
effect idea.” Compulsory automobile 


presented,” said 


such an 
liability insurance does not change the legal 
aspect of any case, insisted the speaker, the 
only change ts in the financial status ot the 
vehicle owner. 

with the Massachusetts law, Mr. 
Stone said that in that case the State was dis- 
criminating against its own citizens because of 
its inability constitutionally to set up extra- 
territorial rights. When the question of rates 
came up under the Massachusetts law, the Mass- 
Rating Accident 


Bureau hit on a pure premium by dividing the 


Dealing 


achusetts and Prevention 
total losses for 1924 into the number of cars. 
To this was added an increase as justified by 
the increasing number of automobile accidents 
in the various years, but the Bay State Insur- 
ance Commissioner threw aside that increase 
and promulgated a rate 5 per cent below the 
pure premium. One evil of the compulsory law 
was instanced by Mr. Stone as being that which 
will obtain when relatives, riding in the same 
car, have an accident in which one of them :3 
injured. Relatives would not ordinarily sue 
each other if there were no insurance, but 
knowing that insurance is compulsory, the num- 


ber of such suits will increase greatly. 


As a remedy for the whole situation, and in 
place of compulsory insurance, Mr. Stone urged 
that an effective penalty on the automobile own- 
er could be had if, when an accident occurred, 
he were compelled to put up security to satisfy 
a possible judgment. Cash, bonds or a regu- 
lar liability policy should be accepted as such 
security and such a regulation would apply to 
residents of a State as well as non-residents. 
Furthermore, declared Mr. Stone, this would 
tend to make the man who was not financially 
solvent more careful in his driving and would 
“reduce accident happenings which are the 
underlying evil of the compulsory law.” 


New York Indemnity Gets New Quarters 
for Metropolitan Department 

The New 

taken new quarters for its New York metro- 

politan office at 100 William street, that city, 


York Indemnity Company has 


and expects to have them ready for occupancy 
by November 1. Robert I. Boswell, whose 
appointment as metropolitan manager was noted 
in Tue Spectator for October 7, and Robert 
assistant, have 


M. Sherrard, his temporary 


quarters at 89 Maiden lane. 
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E. R. NUTTLE ELECTED 


Succeeds Spencer Welton as Vice- 
President of Fidelity and Deposit 


J. G. YOST MADE ASSISTANT 
MANAGER 


Both Men Have Long Served Baltimore 
Company’s Production Department 

At a meeting of the executive committee of 
the Fidelity and Depozit Company, Baltimore, 
held last week, E. R. Nuttle was elected vice- 
president and placed in charge of the produc- 
tion department to succeed Spencer Welton, 
who resigned recently to become president of 
the New York Indemnity Company. J. G. 
Yost was appointed assistant manager. 

Mr. Nuttle, who, for many years was asso- 
ciated 3onding Company, 
and later with the Fidelity and Deposit, served 
as executive assistant to Mr. Welton for the 
last four years. His previous service was in 


with the American 





various departments, giving him a thorouga 
knowledge of the surety business. 


Mr. Yost has also been connected with the 
company for several years and is well known 
in insurance and surety circles. 


In announcing the resignation of Mr. Welton, 
President Charles R. Miller of the Fidelity and 
Deposit said: 


We feel a real regret at losing the services 
of Mr. Welton. His efforts on behalf of the 
Fidelity and Deposit were helpful and he en- 
joyed the respect and confidence of the com- 
pany’s field force. It is gratifying to me to 
know that the impress he made upon the surety 
world during his connection with our company 
has resulted in a substantial recognition of his 
ability. 
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THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 
Assets . - - - $4,700,216.33 
Capital . - - - 750,000.00 
Surplus - - - -  1,001,125.89 
Voluntary Cotennghe pane 500,000.00 
Reserves - -  2,449,090.44 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation, Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 
Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 














FIDELITY ann SURETY BONDS 


ACCIDENT, HEALTH, BURGLARY, AUTO- 
MOBILE, LIABILITY, PLATE GLASS AND 
WORKMEN’S COMPENSATION INSUR- 
ANCE. 





CAPITAL, $2,450,000.00 


Sidten Inpemnitry 
eee, COMPANY wer 


New Orleans New York 








CASH CAPITAL $750,000.00 


CASUALTY AND SURETY COMPANY 
Home Office: Brumder Buildi1z 
MILWAUKEE, WISCONSIN 


Executive Offices Eastern Department 
UNION INDEMNITY BUILDING 100 MAIDEN LANE 
NEW ORLEANS NEW YORK 











THE COLUMBIAN NATIONAL 
LIFE INSURANCE COMPANY 


Boston, Massachusetts 
Arthur E. Childs, President 





Columbian National Agents can offer the best in 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Columbian National Policies 
make selling easier 





Policies backed by one of the very strongest companies 
in the country, having ample capital, surplus and 
highest standard of reserves. Exceptional oppor- 
tunity is offered to salesmen of character and ability. 
Communicate at once with 

Agency Department 
77 Franklin Street, Boston, Mass. 



















STANDARD HANDBOOKS 
OF FIRE INSURANCE 


Published by Charles and 
Edwin Layton of England 


Insurance Guide and Handbook 
Sixth Edition by R. . Srmmonps, F. I. A., and Jos. H. Mat- 
THEWS, F. C. I 
In 2 vols. 1. Life is. Price $7.50 
2. Fire, Accident, Marine, etc., Insurances. 
Price $7.50 
The whole of this well-known treatise has been most thor- 
oughly revised by leading experts, and the work completely 
covers the Syllabus of the C. I. I. 


Vade Mecum for Fire Insurance Officials 

By Joun Gisss, F.C. 1.1. Price $3.00, orinterleaved, $3.25 
A pocket guide for the use of surveyors and others, in which 

Fire Risks, Terms, etc., are arranged under a newsystem of 

numbers. 


Bunyon’s Law of Fire Insurance 

Seventh Edition by R. A. BATEMAN, B. Sc. Price $17.50 
This recognized authority on the Law of Fire Insurance has 

been thoroughly revised and brought up-to-date so as to include 

all recent decisions. 


Noverre’s Pocket Guide to Drafting Fire Insur- 


ance Policies 
Third Edition by Wm. H. J. Cox. Price $2.50 
This popular pocket guide has again been carefully revised, 
and will be found indispensable to the Policy drafter. 


Fire Insurance Surveyor 
Third Edition (revised and enlarged) by JAMES BLACK. 
Price $3.50 
An instructive tutor to the student for the Chartered Insur- 
ance Institute Examinations. The definitions and detailed 
explanations of warranties, and the articles relating to mineral 
oils, etc., will interest the rank and file engaged in the business 
of Fire Insurance; while the special points, such as ‘‘Hands,” 
“Management,” “Plant,” etc., will specially appeal to those 
in command of branch offices. 


Average and Contribution in Fire Insurance 

By H. S. Be. (Barrister-at-Law). Price $3.00 
Including clauses under consideration, History of the Average 

Clause, Contribution Clause, Effect of the Average and Con- 

tribution Clauses, Second Condition of Average, Percentage 

Average Clauses, Average Condition, Average and Contribu- 

tion, New Method of Apportionment. 


Fire Loss Settlements and the Conditions of 


Fire Insurance Policies 
By Tuomas J. MILNEs. Price $3.00 
A handbook both for the Insurance man and for general use. 
Recommended to C. I. I. students. 


Insurance Principles (other than Life and 


Marine) 
By ERNEST BROOKE, F. C. I. I. (Assessor). Price $1.00 
A pocket reference book for the use of Insurance men, inter- 
eaved. 


Fire Insurance Contracts 
By ERNEST BrookKE, F. C. I. I. Price $4.00 


Fire Reinsurance 
Second Edition. By GEorrREY W. WILKINSON. Price $1.25 


Common Hazards in Fire Insurance 


By GEOFFREY W. WILKINSON. Price $1.50 
Outlines of Burglary Insurance 
Second Edition. By F. D. McMiILuan. Price $5.00 


Address orders to 


THE SPECTATOR COMPANY 


Sole Selling Agents 


INSURANCE EXCHANGE 135 WILLIAM STREET 
CHICAGO NEW YORK 
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“Confusions” of a Conventionette 


By Berry WALKER WELTON 


Daughter of Spencer Welton, Presilent of the New York Indemnity Company, and, Until Very Recently, Vice-President of the Fidelity and 


I can’t remember when I didn’t go to conven- 
tions. I have an idea Dad took me when I 
was an infant and parked me in the bathtub 
on a pillow while he orated. Seriously, I can 
only remember the last five years, since we 
have been part of that happy family called 
insurance folk, who love their conventions. 

I don’t know whether insurance men all work 
harder than other men but I do know they seem 
to get a lot cut of life and when they play they 
throw themselves into whatever they do with 
¢ great deal of enthusiasm. 

There never was a bond written of so great 
importance as many a “foresome” on the 
frst tee at French Lick or White Sulphur. 
The mournful looks or happy grins at the 18th 
(or 19 as the case may be) are only comparable 
to a contract lost or one “signed on the dotted 
line’ after a hard day’s work. 


Do I Like ConveENTIONS? 


The first conventions were just confusions of 
strange people and of trips to strange cities, 
which were interesting and amusing; but, like 
dropping a pebble into a lake, the circle is 
widening each year and I have more to look 
forward to. Seeing old friends, riding, play- 
ing golf, dancing, etc. 

Lots of girls ask me “Do I like conventions ?” 

I'll tell the world I do! 

I guess I’m spoiled. Every one is so good to 
me, and they all make me feel so important,— 
just as if I were grown up: and, being fifteen, 
that helps a lot. 

Conventions are busy times; getting in early 
in the morning, seeing old friends standing 
around the fjobby. They don’t change much, 
but everyone, since I can remember, always 
says, “Why,Betty, how big you are getting.” 

If I keep on I’ll be a whopper. 

I always get busy right away. Get booked 
for golf with Mrs. Lyons of Bridgeport, my 
old partner, who is loads of fun and who 1s 
deadly on the greens; or Mrs. Duncan Reid. 
with whom I played when we shared my first 
tournament honors at French Lick and with 
whom I love to play. Gosh, how she does drive 
them straight down the alley! I can’t ever re- 
member her pulling or slicing, or having the 
faults so many of us have. 


A Putter Is My Nemesis 
Now if I could putt as the head of our 
family does (no, it’s not Dad, but Mother, who 
wins so many prizes by dropping the little white 
ball into the cup) I would be a sure-enough 
golfer, but I haven’t learned to concentrate, so 
that’s that. A putter is still a mystery to me. 


Which reminds me, about four years ago, while 
we were at Lake Placid, there were some aw- 
ful scores turned in by the men, many making 


Deposit Company of Maryland 


up around 140 and 150. Someone on the goif 
committee suggested giving a booby prize to 
the man who turned in the highest score. One 
That night, 
when Daddy presented the prizes, the man re- 
ceived a beautiful driver and when it was given 
to him he simply held it up and said, “What 
do I do with it?” That’s the way I feel about 
a_ putter. 

Mother and I were at Placid about a week 
-tefore the it was 
met and grew to love Mr. and Mrs. Tom 
Braniff of Oklahoma, and their two lovely 
children, Jean and Theirman. 


man gave in the-score of 181. 


convention and there we 


Hor Springs Was Hor 
From there we went to Hot Springs, Ark. 
I would like to go to Hot Springs sometime in 
the season, 1t was terrible when we were there. 





Betty WELTON In ACTION 


Hotter than Baltimore in August. And I never 
saw such dust, it was actually a foot thick. 
They kept all the water in the mineral baths, 
and what a smell! Whee! However, I had a 
good time. They gave us a wonderful barbecue 
out in an amusement park and I never ate so 
niuch in all my life. Just opposite the park 
was an ostrich and alligator farm. They had 
the finished products too, such as feathers and 
fans and also alligator skin pocketbooks. 
Mother and I went ever and in looking around 
she admired a lovely ostrich fan. I put the 
idea away in my head and when I found Dad 
I gently asked him if he would like to go over 
and look at the funny old birds. He said, yes, 
and now Mother kas a beautiful ostrich fan. 
Then we went to see the alligator farm. Great, 
slimy, hideous things with queer beady eyes and 
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mouths. The keeper gave us quite a 

He said one old fellow was 541 years 
Just as if they had been 
They were 


cruel 
laugh. 
vid and his mate 435. 
born with dates in their mouths. 
old when Columbus was a boy. 

It was at Hot Springs I met two of my 
best friends in the insurance world, Mr. and 
Mrs. James L. Case. Mrs. Case is a very 
charming lady and to see them at a convention 
is just like seeing old home folks again, and 
I like to see Mr. Case jump up on his feet, in 
the middle of a discussion, and shake an idea 
by the back of the neck. He puts so much pep 
into things. 

Tt was at Hot Springs that we first met Mr. 
John Stafford, of Chicago, who later was a part 
of one of my Kansas City stories—but, as Kip- 
ling says, that is another story. 


Burrato Has Power 

I remember several things about Buffalo, the 
long, beautiful streets, a wonderful golf club 
where we had Junch, but—“lawsee!”—I never 
saw so many power plants in my life. It seems 
to me they crowded out allthejoy and beauty of 
Niagara. I suppose if I were an engineer of 
some sort I would have been thrilled to death, 
but, as it was——. 

It was at Buffalo I met Colonel Giddings 
and Mr. John McGinley. The Colonel gave us 
a lovely dinner party. We have missed him at 
the last few conventions. “Come again, 
Colonel.” 

And, oh yes, that’s where I met A; G. Chap- 
man of Louisville and Mr. Ed. Allen, the silver 
tengued orator of Arkansas. 


New EncGLanp MEETINGS SMALL But SNAPPY 

The next convention I remember was at the 
Hotel Wentworth, N. H. We went to Boston 
by boat and then up to the New England meet- 
ing. Mr. Arthur Tash, of Boston, brought his 
daughter Frances and we had a fine time to- 
gether. Mr. and Mrs. Don North motored up 
from New Haven and Mrs. Don taught me to 
drive a car. Since then I have learned to drive 
any thing from a Ford to a Packard, although 
I can’t get my license until I’m sixteen, and my 
fond parents don’t approve of my driving at 
all. 

Those New England ccnventions are small 
but snappy and I surely was sorry to have 
missed the one at New London this year. 

There is a pretty golf course there at the 
Wentworth. It runs along the water and ‘s 
very interesting for a seashore course. Jack 
and Jimmy (Mr. and Mrs. Jack Yost) were 
there, and Mr. Tash and I played against Daa 
and Jack and beat them two up. 

I got my first taste of the Charleston there. 
Mr. and Mrs. Billy Jefferson were there at the 
hotel for the season. They used to teach 
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A Field Rich InOpportunities 


An old-line, Eastern mutual life insurance company has several 
General Agency openings available in the ‘‘key’’ cities of Pennsyl- 
vania to men of proven ability. The company has faithfully served 
.ts policyholders for almost forty years and is making rapid strides 
‘n growth. It is big enough so that you are not handicapped in 
iepresenting it and small enough so that you are assured of that per- 
ronal interest that means so much to all life underwriters. 

S 

Our underwriting rules are liberal. We have a complete line of 
policy contracts, including a special low-rate policy for standard 
risks, and we write both Disability and Double Indemnity. Prompt 
action is taken on all business submitted to the Home Office. 


We have a system of securing prospects for our men: a Conservation 
Bureau for stopping lapses; a Home Office circulating library for 
agents; and a force of Field Supervisors who maintain contact be- 
tween Home Office and field, as well as to assist our General Agents 
in building up an agency organization. 


Our General Agents contract provides for generous first year com- 
missions and liberal renewals—a contract that enables a General 
Agent to attract and keep agents and, at the same time, make an 
overwriting on their business. 


If you are eager to capitalize your previous life insurance sales train- 
ing in the most profitable way, we are ready to give you the start 
you are seeking. Link your brains and ability with our experience, 
back up your selling effort with the help we can furnish you. 


Let’s talk it over. Drop us a line today—we’ll consider your letter 
a confidential matter between us—and we'll gladly give you any 


further information about this company you may wish, or discuss 
your own individual case with you. 


Address 
‘‘ Andrews,” 
Care of Tur SPECTATOR 
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dancing at the Monmouth at Spring Lake, N. 
J., where we occasionally went for the summer 
vears and years ago when I was a little shaver. 
We were all glad to see each other and Mr. 
Jefferson offered to teach me the then-new 
Charleston. Needless to say I didn’t get far 
in one lesson, but I acquired the taste. Mrs. 
Yost won the putting prize at the Wentworth. 

The nicest thing about French Lick is West 
Baden, with its freak hotel, bowling, shooting 
anc other sports. Colonel Hill Carruth, Fitz- 
hugh Burns and Henry Simpson took me over 
several times and we “shot the works.” 

One day we went over to see the Barnum &: 
Bailey winter headquarters where they had a 
great many large lion and tiger cages, but noth- 
ing in them. 

I shall never forget French Lick for one rea- 
son—I won my first golf prize there. I was 
ctily twelve years old and when Daddy pre- 
sented it to me at the banquet I had to make my 
first speech also and I was some scared kid. 

One day we motored down to Louisville and 
had luncheon at the famous Pendennis Club 
with Mr. and Mrs. A. G. Chapman, and mo- 
tered around interesting Louisville. Some day 
[ want to go down there to the Derby. 

One of those queer coincidences happened at 
the Kansas City convention. Mr. Stafford, of 
Chicago, introduced mother to a man on the 
local entertainment committee, Harry Burke. 
Mother was talking to him one day and said, 
“Tell me, how far is Turner, Kan., from here?” 
He said, “Just a few miles, who do you know 
there?” “Well,” said mother, “my aunt has 
just married a man there?” Mr. Burke asked. 
“Who is he? My family owns most of 
Turner.” 

“His name is Dick Swinkley,” said mother. 

“That’s my uncle,” said Mr. Burke. Well, 
in the end, of course Mr. Burke took his newly- 
found cousin out to see her new uncle and his 
new aunt. 


Attantic City Not Stow 

The Atlantic City convention of the National 
Association of Insurance Agents was a great 
success this year—every thing but the slow 
service at the Ambassador Hotel. It’s the first 
slow thing I’ve ever seen about Atlantic City. 

Ed. Allen of Arkansas, Mr. Don North and 
Eugene Harrington were all there. Mr. and 
Mrs. Case and Mr. and Mrs. Jones, of course, 
and I must tell you a little story. They pre- 
sented Mr. Jones with a beautiful orthophoniz 
victrola, as a going-away present. He was 
very pleased and touched and after thanking 
them he said that, after he had been made pres- 
ident of the Association last year, he used to 
have his papers scattered all around his bed- 
room and finally one night when he came home 
he found a handsome desk which his wife had 
bought for him, but, he said, “on the first of 
the month I got a bill for it, and when I saw 
this victrola I was glad my wife had not bought 
it for me.” 

One of the many thrills we had down there 
was listening to the Tunney-Dempsey fight. 
Mother won ten dollars and Mr. North won 


quite a lot. A crowd of us were at Burke’s 
that night. Itis famous for itssea food. When 
the fight began we all crowded in the hall and 
sat on the floor and listened. It was Tunney 
all over according to the radio report. I sure 
am glad he won. 

The Atlantic City committee certainly was 
generous with its amusements. We: rode in 
the chairs, ate salt water taffy, saw the sights, 
went to moving pictures and last, but not least, 
we spent an evening doing the Steeplechase. It 
was great fun to see all the dignified men and 
women bouncing around in the barrels, shoot- 
ing the chutes and generally amusing them- 
selves. Mrs. Ted Hyre of Kansas City, the 
bride, Mrs. Fred Nesbit, of Atlanta, and a 
dozen others all went with me, on the rotating 
wheel. What screams we did let out as we 
fell around like little balls in the big bowl, 
much to the edification of the watchers! 


HorsEs AND Prizes AT WHITE SULPHUR 

This year also the casualty and surety meet- 
ing at White Sulphur was very interesting. 
Something doing every minute. The horseback 
riding down there is wonderful. We got up at 
7.30 a. m. almost every morning, and at 9.30 
Dad and I were out riding with the Braniffs 
and others. 

Lieutenant Gitz Rice and Thomas Cowan 
of Canada, New York and the world in gen- 
eral, came down this year at the invitation of 
the chairman of the entertainment committee, 
Mr. Richard Thompson, of Baltimore, and we 
had lots of wonderful music. They gave an in- 
formal concert the first night they arrived and 
were keenly appreciated. 

Mr. Rice sang us his famous wartime songs, 
“Dear Old Pal of Mine,” “Keep Your Head 
Down Fritzy, Boy,” and many others. 

Mr. and Mrs. Burras were there too. 
sorry to see Mrs. Burras not playing in the 
tournament this year because we missed her 
loads. She had an accident to her hand and 
couldn’t play. Hard luck for her, because she 
loves golf and she is mighty pleasant to play 
with. I shall never forget the game we had 
tegether at French Lick last year. It was a 
terribly hot day and we both came in sweating 
like a couple of Turks. We had the same net 
score but it was two above Mrs. Stewart of 
Chicago, who won the tournament, and who is 
a very steady and excellent player and smacks 


I was 


a good ball. 

3ut, oh boy, Mrs. Stone of Boston, who came 
down to White Sulphur this year, is a peach. 
She ate up that nine hole course, 83 for eigh- 
teen holes, shooting a par on that miserable 
No. 7 hole and won the qualifying round prize, 
a silver ice bucket and tongs. It should be an 
inspiration to play with her. I went out pretty 
well, having a 48, but you golfers know what 
it is when a fellow’s off his game, don’t you? 

Alibis, alibis! I had the pip this spring and 
wasn’t allowed to play golf until September, 
but I'll come back—I’m young. 

What a time we had with the putting tourna- 
ment this year! Mr. Bolger, who runs the 
tournaments at White Sulphur, fixed a nine hole 
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course on No. 9 green on the No. 2 course as 
the regular putting course was in such bad 
condition. We had about thirty women gath- 
ered around the putting green. It was a very 
pretty sight with their many fashionable frocks 
of brilliant colors against the green mountains, 
when along in the middle of the putting con- 
test came the daily rain and everybody had to 
run for the Casino. 

The contest was postponed until the next day 
and still it rained. Then there was a misun- 
derstanding between the greens keepers and 
the putting course was taken down, and so we 
had to putt on the old one after all. 


Wantep—A Mascot 

Mother was going along pretty well in her 
putting, but not as goed as on a regular green. 
Along came our dear friend Mrs. Dudley 
Harde, of New York, who has become a con- 
vention hound (that is what they eall them 
when they get the habit) and who had been 
with mother when she won at French Lick. 
She came just in time to see mother sink a 
long putt for a one, which gave her the prize. 
Mother said that, while she hadn’t seen Nan. 
she knew she had won because Nan was there. 

I’m looking for a mascct who can make me 
drop them in one. Don’t all apply at once. 

Mrs. Quinter of Washington is a fine putter. 
She had three singles in one round, but was 
eliminated from putting by being runner-up on 
the tournament. You may win only one prize 
each year, and get your handicap cut two every 
time you win at that. 

Mr. Rutherford Towner, of the rating 
bureau (whatever that is) who, mother loves 
to say, “eats iittle insurance men before break- 
fast,” was there and we rode horseback together 
almost every day. One day, he did take me on 
one long trail of three hours’ hard riding; how- 
ever, just to prove that it’s hard to keep a good 
man down I rode one hour and a half that after- 
noon, with Mrs. Louis Ehret (who has a cot- 
tage there), her small daughter and Daddy, then 
I had my dinner in bed. It’s a great life if you 
know when to weaken. I was up bright and 
early the next morning and rode two hours 
with Dad and some others.- In the afternoon 
I played a round of goif with Mrs. Strickland, 
wife of the vice-president of the New Amster- 
jam Casualty Company of Baltimore. She 
came down with the Yosts to her first conven- 
tion and brought home the bacon by winning 
the tournament. She got a lovely solid silver 
tflouble vegetable dish. 


BrAInNs vs. BRAWN 
Mrs. Duncan Reid won the second prize in 
the qualifying round and got a pair of silver 
ash trays. After the dinner was over, when 
the prizes were presented, I saw Mr. Reid car- 
rying them through the hall. Someone said 
to him, “I see you won a prize.” 
He replied, “No. My wife wins them. I 
only carry them.” 
Mr. Reid has brains. I have a great ad- 
miration for brains, although I do run to 
brawn; and, what’s more, I may need brawn 
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PERFECT PROTECTION 
POLICY 


covers death, dismemberment, perma- 
nent disability, sickness and accident. 


The BEST to BUY and the BEST to 
Sai... 


West Coast Lire 


INSURANCE COMPANY 
HOME OFFICE -SAN FRANCISCO 





























LIFE INSURANCE DOLLAR 
WORKS EN ROUTE 















Life insurance invested funds in the United 
States, totaling close to ten billion dollars, are 
widely distributed and very usefully employed. 
They gonot at all into the field of speculation, as 
is right, considering the solemn fiduciary nature 
of the trust, but are being used over and over 
again in conservative upbuilding. 

Thus, in imagination, each one of us may see 
his own life i insurance dollar helping to grow a 
field of wheat in Kansas or of corn in Iowa; 
buying or clearing a new piece of land; or way 
be helping to haul a tram-load of produce over 
the plains to the industrial region in the east, 
or bringing back from thence a return load 
of manufactures; or killing a boll-weevil, and 
after the slaughter i is over and the crop gathered, 
carrying the cotton on to be woven into cloth. 


Everywhere can be found the life insurance 
dollar at work, helping along the growth of the 
nation; fifty million people or more, life in- 
surance policyholders, lending their wealth 
which they have thus stored up for their in- 
dividual economic protection, to promote other 
and more general economic pursuits of our 
country. 


WALTON L. Crocker, President 
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Eureka-Maryland Assurance 
Corporation 


of Baltimore 
INCORPORATED 1882 


Is an OLD LINE, LEGAL RESERVE, 
STOCK LIFE INSURANCE COMPANY, 
steering clear of all experiments and following 
the blazed trail of successful experience. 


THE COMPANY IS FORTY-FOUR 
YEARS OLD, under CONSERVATIVE, 
SUBSTANTIAL MANAGEMENT—rich 
in experience, with progressiveness and 
ambition evenly balanced upon a foun- 
dation of fundamental principles and 
essentials. 


Its management does not goad men to do the 
unexpected or the impossible, but requires 
only a substantial, conservative progress in 
the items which make a healthy, reliable, 
serviceable institution -for the protection of 
policyholders, the well- being of its field force 
and the security of its investors. 


JOHN C. MAGINNIS, President. 























The Prosperous Agent 


By William Alexander 


The carpenter does his work with plane and saw. 
The blacksmith with hammer and anvil. But the 
insurance salesman works without tools. He em- 
ploys his mind on the minds of other men. Hence 
the importance of making the most of his mental 
equipment. The little book entitled ‘The Prosper- 
ous Agent” deals with this subject in a practical way. 
It tells how the life underwriter can read his own mind 
and understand the minds of other people. It tells 
how his mental faculties can be developed and utilized 
in such a way as to increase his efficiency and con- 
sequently his earnings. 








PRICES: 
Cloth Binding, $1.50 Paper Binding, $1.00 
Discount in Quantities 
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when my father discovers my confusions. 

I; was at White Sulphur three years ago that 
I first met Mr. John Mee, who never forgets to 
send the women a beautiful bouquet on banquet 
night. I am glad to know him because he has 
written some charming verses to children, 
which I read a long while ago, and this year 
I am beginning to understand why. It is be- 
couse Mrs. Mee, who is one of the prettiest 
women who comes to conventions, brought 
their little daughter this year, a dear little girl 
who would naturally be an inspiration to any 
poet. 

I'm StRONG FoR CANADA 

After every convention is over the big ques- 
tion is, “Where is it to be next year?” 

I am strong for Canada, I go there every 
Speak- 
ing of Canada, I saw Mr. Parry, of the Cana- 
dian Pacific, at the convention. Perhaps he 
got in some good work for Quebec. I hope 
we go there, but White Sulphur is pretty fine 
and it’s near home. 

After all, what is better than an insurance 
convention; wherever it is? 


summer and I have grown to love it. 


Bail Bonds 
(Concluded from page 3) 
and in dingy lawyer-bondsman offices the 
abuses which spring from the traffic far out- 
weigh its benefits. 

We are out of patience with the statements 
and arguments of leading surety companics 
and the surety associations. We are not in- 
terested to know that a few leading companies, 








COMMONWEALTH 
CASUALTY 
COMPANY 


| PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWES * RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
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those which could use the greatest influence for 
good, refuse to have anything to do with crim- 
inal bail bonds. It is likewise of slight im- 
portance to be told that certain companies at 
one time or another restrict their bail bond 
business and that other companies underwrite 
bail bonds only for favored clients. 

What the public demands is that there be 
eliminated from all surety business the abuses 
connected with the underwriting of corporate 
bail bonds—especially as the surcty companies 
insure the public against fraud, burglary, rob- 
bery, etc., which are committed by criminals 
who are the steadiest customers of the bail 
bond trade. 

The remedy, after all, is not to abolish cor- 
porate suretv bail bonds but to emplov homoe- 
office, full time, salaried and responsible rep- 
resentatives of surety companies as substitutes 
for the ex‘stine itinerant surety agents—thus 
tending to break up the working partnership 
between the lawyer and the bondsman combina- 





tion and largely eliminating the deep ramifica- 
tions of politics and corruption in the bail 
bond _ business. 


TO URGE COMPULSORY AUTO 
INSURANCE 
Iowa Secretary of State Planning Bill for 
Next Session of Legislature 

Des Mornes, Ia., October 25.—Compulsory 
public liability insurance for all Iowa motor 
vehicle owners will be sought in the next ses- 
sion of the State legislature, Walter C. Rara- 
say, Secretary of State, announces. Mr. Ram- 
say has written the Massachusetts Secretary of 
State for a copy of the new Massachusetts law 
with a view to adjusting it to Iowa conditions 
and drafting a bill for presentation by some 
member of the legislature. 
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Spectalization 
Means Service 


HE specialist is the man you call for when you 
want service a little faster and better than 


usual. 


The specialist smiles at technicalities and 
concentrates on essentials. 


The writing of Fidelity and Surety bonds is not a 
departmental side-line with the F.& D. The F. & D. 
started its corporate existence as a surety company 
and, after 36 years of constant growth, nine-tenths of 
its premium volume is still derived from Fidelity and 


Surety bonds. 


It stands to reason that a company which specializes 
in suretyship is far better equipped to meet the bond- 
ing needs of its clients and representatives than one 
whose activities are spread over many different lines 


of insurance. 


Hence, if you have not yet made a bonding connec- 
tion, remember that “specialization means service” 
and then use the application coupon telow. 


FIDELITY ann DEPOSIT 
COMPANY 


of Maryland 
BALTIMORE 
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Baltimore, Md. 
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If you are not already adequately repre- 
sented in this territory I will be glad to 
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Al 
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INSURANCE STOCK QUOTATIONS 
All Bills and Quotations Subject to Con- 
firmation 
The following quotations, as of Oct. 26, 
1926, are from reliable houses, and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 
SpecraToR will endeavor to give to any cor- 
respondent whatever information may be de- 

sired. 

It can be readily understood that these quo- 
tations are not firm, due to the fluctuation of 
the market and are only intended to indicate 
the activity of their trading: 


Bid Offered 
Alliance Fire 


McCown & Co., Phila. and N. Y... 46 48 
American Alliance 


T, K. Rice, Jr., & Co., oe Le caress 290 300 
Gilbert Blink & Con NW oc cc oc 285 295 
American Surety 
Gilbert Elliott & Co., N. V........ 183 187 
Gude, Winmill & Co., Bee Me eecaravsrets: 183 186 
Bankers’ & Shippers 
Gilbert Elliott & Co., N. Y........ 275 285 
Camden Fire 
McCown & Co., Phila. and N. Y... 134% 14144 
Carolina Insurance 
Gude, Winmill & Co., N. Y........ 28 30 
J. K. Rice, Jr., & Co., Ro 5 i ae 29 31 
Gilbert Elliott & Co., N. V........ 27 30 
City of New York 4% 
Gilbert Elliott & Co., N. V....... r 285 295 
Continental 
Gurea @ oanmet. IN, Wilkes cc eas 126 129 
Gilbert Elliott & Co., N. Y........ 127 130 
Gude, Winmill & Go:, IN Miveiceaeivve 126 129 
J. K. Rice, Jr., & Co., N. Woe sees 125 129 
Federal Union Life 
A. & J. Frank Co., Cincinnati...... 25 30 
Fidelity Phenix 
Gilbert Elliott & Co., N. Y........ 185 189 
Gude, Winmill & Co., N. Y Decisis 185 188 
Curtis & Sanger, N. Nara ey, 185 189 
J.K. Rice, Jr., & Co, NOY. 22252! 185 189 
Fire Ass’n of Philadelphia 
McCown & Co., Phila. and N. Y... 52 5214 
Franklin Fire 
Gilbert Elliott & Co., N. Y........ 170 175 
McCown & Co., Phila. vine De Sse 171 176 
Glens Falls 
Poe, wee: Je. .c Coy Ne Visscccss 39 41 
Gude, Winmill & COIs Move cares 39 41 
Globe & Rutgers 
Gilbert Elliott & Co., N. Ef eae mae 1375 1410 
Gude, Winmill & Co., ee 1375 1425 
Great American 
Gilbert Elliott ~ ee ba eee okie 272 281 
J. K. Rice, Jr., & Co., DSM sia Siecwie 277 282 
Gude, Winmill & Co., SNE ess fan 278 282 
Curtis & Sanger, N. S17 NGA PRS Pat 277 282 
Hanover Fire 
Gilbert Elliott & Co., N. Y........ 183 188 
Harmonia Insurance 
Joes merce, Je: & Con Ne Wiss ccc 47 52 
Home Insurance 
Gilbert Elliott & Co., DOO 330 334 
Gude, Winmill & Co., ¥ ee eee 330 333 
J. K, Rice, Jr., & CosNE We cco, 330 336 
Curtis & Sanger NeW ce onc ss cioe 331 334 
Homestead 
Gilbert Elliott & Co., N. Y........ 22 26 
Importers & Exporters 
Curtis & Sanger, N. YV........000¢ 66 70 
Insurance Co. of North oo 
Gilbert Elliott & Co., N. V........ 51 53 
International Life of St. a Pid 
A. & J. Frank Co., Cincinnati...... 234 3% 
Insurance Securities Co., Inc. 
(Union Indemnity Group) 
Gilbert Elliott & Co., N. Y........ 20 23 
Inter-Southern Life 
A. & J. Frank Co., Cincinnati...... 134 2% 
Milwaukee- Mechanics 
Gude, Winmill & Co., N. Y........ 34 36 
Curtis & Sanger, N.V............ 33 35) 
Missouri State Life 
A, & J. Frank Co., Cincinnati...... 77 80 
National Surety 
Curtis & SCE CIAGN Gy Gee eee Crete 216 219 
Gude, Winmill & Pe MNS ice aciosdace 216 219 
New Jersey Fire Insurance 
Gilbert Elliott & Co., N. Y........ 32 36 
North River Insurance 
Gude, Winmill & OS Pa | eae 109 114 
Niagara Fire 
Gude, Winmill & Co., N. Y........ 220 226 
Ohio National Life 
P . & J. Frank Co., Cincinnati...... 28 
acific 
Gilbert Elliott & Co., N. Y......-. 95 105 
Philadelphia Life 
McCown & Co., Phila. and N. Y. 14 1434 
eliance 
McCown & Co., Phila. and N. Y. 20 20% 
Stuyvesant 
Gilbert Elliott & (OC ER. #) Seeac eae 192 200 
Gude, Winmill & Co., N. Y Sonnigiatatere 190 200 


U. S. Fid. & Guar. 


Gilbert Elliott & Co., N. Y........ 218 222 
U. S. Fire 
Gude, Winmill & Co., N. = adda ues 131 137 
Gilbert Elliott & Co., N. Y........ 132 137 
U.S. Merchants and Shippers 
Gilbert Elliott & Co. bee Miacoce sealers 245 252 


Victory Insurance 
McCown & Co., Phila, and N. DF 2 
Westchester Fire 


oO 
to 
—] 
SN 


Curtis & Sanger, N.Y... os cecnccs 4214 431% 

Gilbert Elliott & Co Ne ¥vcscees 42 44 

Gude, Winmill & Co., N. Y........ 421% 431% 

HARTFORD STOCKS 

Aetna Casualty and Surety 

Conning & Co., Hartford.......... eretats 730 

Markham & Company ES wacgtec nue ary 750 

Roy T. H. Barnes & Co., Hartford. .... 740 
Aetna Insurance e (Fire) 

Conning & Co., Hartford.......... 480 490 

Markham & Company............ 480 500 

Roy T. H. Barnes & Co., Hartford. 485 495 
Aetna Life Stock 

Conning & Co., Hartford.......... 550 560 

Markham & Company............ 550 565 

Roy T. H. Barnes & Co., Hartford. 550 560 
Aetna Life (Full Paid Receipts) 

Conning & Co., Hartford.......... 550 560 

Markham & Company mine asda eats 550 565 

Roy T. H. Barnes & Co., Hartford. 550 560 
Automobile Insurance 

Conning & Co., Hartford.......... ea 200 

Markham & Company..........:- saad 210 

Roy T. H. Barnes & Co., Hartford. 190 200 
Coun, General Life 

Conning & Co., Hartford.......... 1575 1600 

Markham & Company............ 1575 1625 

Roy T. H. Barnes & Co., Hartford. 1575 1625 
Hartford Fire 

Conning & Co., Hartford. .......<. 450 460 

Markham & Comp EE fel et rerciates 6 455 465 

Roy T. H. warnen & Co., Hartford. 455 465 
Hartford Steam Boiler 

Conning & Co., Hartford.......... 645 655 

Markham & Company ORC Sree 640 660 

Roy T. H. Barnes & Co., Hartford. 640 650 
National Fire 

National & Co., Hartford......... 680 690 

Markham & Company............ malian 700 

Roy T H. Barnes & Co., Hartford. 685 700 
Phoenix Insurance 

Couning & Co., Hartford... 6.0: 555 565 

Markham & Company............ 555 570 

Roy T. H. Barnes & Co., Hartford. 555 565 
Travelers Insurance 

Conning & Co., Hartford.......... 1150 1160 

Markham & Company...........+. 1150 1170 

Roy T. H. Barnes & Co., Hartford. 1150 1160 

NEW ENGLAND STOCKS 

American Investment Securities Co. 

Chas. A. Day & Co., Inc., Boston.. 7% 844 
Boston Casualty 

Chas. A. Day & Co., Inc.. Boston.. 16 25 
Boston Insurance 

Chas. A. Day & Co., Inc., Boston.. 460 470 
Capitol Fire Ins. Co. 

Chas. A. Day & Co., Inc., Boston, 

RRtletheGl, coca coe ccnnatee wae 94 
Camps cn. nuiniviaaeceuees ne 275 

Columbian National Life Ins. Co. 

Chas. A. Day & Co., Inc., Boston.. 182 
Conveyancers Title Ins. Co. 

Chas. A. Day & Co., Inc., Boston. . 100 Sane 
Insurance Sec. of New Haven 

Ralph B. Leonard & Co., N. Y..... 83 83 
Mass. Bond & Ind. Co. ¥ 

Chas. A. Day & Co., Inc., Boston.. 255 265 
Mass. Title Ins., pfd. 

Chas. A. Day & Co., Inc., Boston.. 40 60 
New Hampshire Fire : 

Chas. A. Day & Co., Inc., Boston.. 358 368 


Old Colony Insurance 

Chas. A. Day & Co., Inc., Boston.. 210 
Providence Washington 

Chas. A. Day & Co., Inc., Boston.. 305 315 
Springfield Fire & Marine 


Chas. A. Day & Co., Inc., Boston... 460 465 
United Life & Accident Insurance 
Chas, A. Day & Co,’ Inc., Boston. . 48 eave 





Insurance Institute Elections 

At a meeting of the Insurance Institute of 
America, held in New York Tuesday, the fol- 
lowing officers were elected: Edson S. Lott 
president; Otho E. Lane, vice-president; R. R. 
Brown, vice-president; E. R. Hardy, secre- 
tary-treasurer. The board of governors con- 
sists of the following: (Term expires in 
1927) James V. Barry, William Embery, J. 
B. Levison, Victor Roth, Cecil L. Shallcross; 
(term expires in 1928) F. Highlands Burns, 
W. G. Falconer, William J. Graham, D. N. 
Handy, Frederick Richardson; (term expires 
in 1929) C. W. Bailey, William Brosmith, 
Henry Moir, C. R. Pitcher, Benjamin Rush. 
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Independent Bonding and Casualty, 
Newark 

The Independent Bonding and Casualty Com- 
pany, of Newark, has just been licensed by the 
New Jersey Insurance Department, after an 
examination to determine the amount of paid- 
in capital and surplus. The examination showed 
that the company has a fully paid capital of' 
$110,000 and a cash surplus of $66,000. These 
amounts of capital and surplus represent stock 
subscriptions that have been paid in full. The 
company states that the total subscriptions to 
its capital stock amount to approximately $500,- 
oooand that this sum will be increased as the 
sale of stock continues and subscriptions are 
paid From time to time the increases in 
paid-in capital and surplus will be certified by 
the insurance department examiners. 

For the present, the company will write only 
automobile liability insurance, but will prob- 
ably take up other lines, such as fidelity and 
surety, later on. Its plan of operation is based 
on customer-ownership and direct-dealing, the 
stock being sold largely to prospective policy- 
holders. This company is the running mate of 
the National Guaranty Fire Insurance Com- 
pany, of Newark, the majority of the direct- 
ors of the fire company being also directors of 
the Independent Bonding and Casualty, and the 
underwriting manager of both companies be- 
ing Robert R. Tuttle. Judge Robert S. Huds- 
peth is president of the Independent, and F. 
Spencer Baldwin is chairman of the board. 


Insurance Society Dinner 

The first dinner and meeting of the Insur- 
ance Society of New York for the current 
season was held at the Hotel Astor on Tues- 
day evening. Benjamin Rush, president of 
the Insurance Company of North America, was 
the speaker of the evening, his subject having 
been, “The Duty of the Insurance Organiza- 
tion to the Public.” 

E. C. Lunt, president of the society and 
vice-president of the Great American In- 
demnity Company, presided. Carroll L. De 
Witt, of Fred S. James & Co., chairman of the 
committee on prizes, announced the winners 
for the past season. The dinner was well at- 
tended, a large percentage of company execu- 
tives being present. 


—Rathmines Municipal Technical Institite, Dublin, 


Ireland, opened its 25th season in September, the ses- 
sions running to June, 1927, and including classes in 


fire, accident and industrial insurance. 





Boston Insurance Library Announces Cas- 
ualty Course Lectures 

Boston, Mass., October 25.—The Insurance 
Library Association of Boston to-day announces 
through its educational committee, casualty 
branch, lectures on casualty insurance for the 
coming fall and winter. Lectures will cover the 
subjects recommended :n the first year casualty 
course of the insurance Institute of America, 
Inc. Lectures will be given in the assembly 
room adjoining the reading room of the library 
at 18 Oliver street, in this city, and will begin 
Tuesday, November 9, 1926, at 6.30 o’clock P 
M. A fee of $5 will be charged. 
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ly Premium plan. 


0. cL. “he 
Same Rates for Males and Females. 
Double Indemnity and Monthly Disability Income features for | = || 


Males and Females alike. 


Standard and Substandard Risk Contracts, i. e. less work for nothing. 


We have openings in Ala., Ark., Dela., D.C., Fla., Ga., Ill., Ia., 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. 


THE OLD COLONY LIFE INSURANCE COMPANY 
of CHICAGO, ILL. 


B. R. NUESKE, President 


The Company has its Home Office in its own building at 166 W. Jackson Blvd. running through 


Our Agents Have 


A Wider Field— 
An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter. 


Participating and Non-Participating Policies. 
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Quincy and Wells Street, right in the heart of Chicago’s Financial District. 
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Which Is The Lowest Cost Company? 


Perhaps no company can claim to have the Lowest 
Cost on all forms of policies at all ages and for all 
durations, but the net cost of our “SPECIAL FIVE” 
is very unusual. Compare our cost on this policy with 
that of Government Insurance or with that of the 
lowest cost company you know of. 


THE PREFERRED RISK $5,000.00 SPECIAL 


Ordinary Life, $5,000, Age 35, Premium $106.50— 
Dividend first year $17.25 (contingent upon 
payment of second premium). Net Cost first 
year $89.25 or $17.85 per thousand! HOW DOES 
THIS STRIKE YOU? IT IS GOING OVER BiG! 


PERFECTED ENDOWMENTS return the savings in ad- 
dition to the face of the policy at death. The forfeiture of the 
excess premiums over the ordinary life premiums is avoided. 


CHILD’S ENDOWMENTS issued from Age One Week up, 
with Waiver of Premium Benefits, if the parent dies. 


REGULAR POLICIES ISSUED FROM AGE 10 YEARS UP. 
The improved GOLDEN RULE AGENT’S CONTRACT 
gives— VESTED RENEWALS 
UNRESTRICTED TERRITORY 
AUTOMATIC PROMOTION 


Everything any reasonable man could want is yours for the 
asking if you are the right kind of man. 


The Columbus Mutual Life Insurance Company 
580 E. Broad St. Columbus, Ohio 


C. W. Brandon, President 
D. E. Ball, Vice-Pres. and Sec. 














PUTTING A KICK IN 
THE SALES CAMPAIGN 


Mechanical skill alone does not win football games— 
nor sales campaigns. 


It is the punch behind every plan that carries the cham- 
pionship team to victory. It is sustained enthusiasm that 
brings success to the capable life insurance salesmen. 


Lincoln National Life salesmen have sustained enthusi- 
asm because they are confident that every co=worker in 
the Home Office is on the job with them. This is evi- 
denced in the dispatch with which their business is 
handled and the helpful attention given to all their 
sales problems. 


Gani K UP()wir He () LINCOLN) 
The Lincoln National Life 


Insurance Co. 
“Its Name Indicates Its Character” 
Lincoln Life Building, FORT WAYNE, IND. 
iMore Than $435,000,000 in Force 
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Appendicitis Record for 1925 


By Frepertck L. Horrman, LL.D. 


Consulting Statistican, The Prudential Insurance Company of America 


Few diseases are now better understood than 
appendicitis, and early diagnosis of this af- 
fection is made, in most cases, with almost un- 
erring accuracy. Operations for appendicitis 
are a common-place matter and there is prac- 
tically no reluctance on the part of every ele- 
ment of the population to submit to the ordeal 
when, in the judgment of a physician or 
surgeon, it is necessary to operate. It goes 
without saying that there must be a large pro- 
portion of the American population who have 
been operated upon for appendicitis and who 
are now alive and well and whose lives have 
been prolonged for many years. Nevertheless 
the death date from appendicitis is now almost 
50 per cent higher than it was fifteen years 
ago! The table below will show the mortality 
from appendicitis in American cities for which 
the information is available. For an aggregate 
population of twenty-four millions, the rate of 
increase was from 13.3 per 100,000 in 1910 to 
17.6 in 1925, which is the highest rate on rec- 
ord: 


TABLE I—DEATHS FROM APPENDICITIS, 


1910-1925 
No. Death 
of Rate per 
Year Cities Population Deaths 100,000 
1 | Sacer 54 17,754,925 2,364 13.3 
1 a eae 56 18,592,533 2,556 13.7 
a 56 19,035,574 2,649 13.9 
| 8 19,715,919 2,765 14.0 
ae 59 20,399,296 2,933 14.4 
1 58 20,739,026 3,012 14.5 
Lo 59 21,289,799 3,163 14.9 
| rr 58 21,673,834 3,112 14.4 
1 ee 57 22,086,995 2,858 12.9 
oo ae 59 22,545,852 3,058 13.6 
La 59 23,226,664 3,629 15.6 
on 59 23,678,152 3,882 16.4 
Le: ae 59 24,129,640 3,924 16.3 
MDs dcccseieie: 58 24,520,938 4,170 17.0 
12 ee 56 24,652,137 4,189 17.0 
MOI occa choos, 59 25,034,985 4,400 17.6 


The next table shows the appendicitis death 
rate of seventy-two cities for the two years, 
1924-1925, which indicates a rise in the death 
tate of these cities from 17.2 per 100,000 in 





1924 to 17.5 in 1925. There was an increase 1n 
the rate in thirty of the cities 
widely varying, however, in extent and propor- 
Some of the changes are really extra- 
They are prob- 


seventy-two 


tion. 
ordinary and very puzzling. 
ably, in some cases, the result of additional hos- 
pital facilities providing accommodations for 
out-of-town patients. 

The highest appendicitis death rate for the 
year 1925 was reported for Passaic, N. J., of 
43.5 for this year in cortrast to a rate of 15.9 
for the previous year, suggestive of local de- 
termining conditions, possibly improved hos- 
pital facilities. The next highest rate was for 
Lincoln, Neb., or 37.7 against 35 for the previ- 
ous year. Another high rate is reported for 
Nashville, Tenn., of 32.3, but this city in 1924 
had a rate as high as 48.2. No death fromsap- 
pendicitis appears to have occurred in Newport, 
R. I., and very low rates were reported for 
Bayonne, N. J., or 4.5; New Bedford, Mass., 
3.3; Milwaukee, Wis., 4.7, and Orange, N. J., 
5.7. Orange has excellent facilities which at- 
tract non-resident patients from nearby sub- 
urban communities, yet the rate is exceedingiy 
low. 

The latest detailed statistics of the census are 
for 1923. According to these, the appendicitis 
death rate for the entire registration area was 
14.8 per 100,000, which compares with a rate 
of 17 for large cities. Appendicitis in 1923 
formed 1.2 per cent of the mortality from all 
causes. The actual mortality that year was 
14,345, but it is a safe assumption that for the 
total continental United States at the presert 
time, the total mortality from appendicitis is not 
much less than 18,000. It is regrettable that 
the census report should not enlarge upon the 
details of this disease. It is certainly a mortal- 


ity factor of considerable importance and an 
obviously increasing cne. 
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BritisH Rate Low 

In contrast to our high American mortality 
from appendicitis is the British death rate of 
1924 of 7.1 per 100,000. The average rate since 
1911 has been about 7.0 per 1000, but in that 
vear the rate was 7.5. It is pointed out in the 
last report of the registrar general that “Be- 
fore that date, the rate had been rising rapidly 
from 3.8 in 1901.” The observation is also 
made that “The significance of the mortality 
figures is particularly hard to assess on account 
of the number of important factors affecting 
them which cannot be quantitatively measured. 
These include (1) the frequency and type of 
the disease; (2) the extent of its recognition 
(to increase in which the increasing mortality 
of 1901-11 may have been partly due) ; and (3) 
the effects of surgical treatment. It is con- 
ceivable, for instance, that the frequency of the 
condition is really increasing, but that increas- 
ingly successful treatment has prevented this 
from affecting the death rate. But, of course, 
any other combinations of the factors enumer- 
ated which would leave the death rate unaf- 
fected would be equally consistent with the fig- 
ures recorded. In every year for which the 
facts are on record the death rate has been con- 
siderably higher for males than for females.” 

It may be recalled in this connection that 
“It was not until the year 1886 that appendicitis 
was definitely determined to be the starting 
point of the great majority of inflammatory 
conditions found in the right lower quadrant of 
the abdomen,” and that “No other acute ab- 
dcominal condition has received the attention 
that has been given the inflammations of this 
organ and no abdominal operation is so com- 
mon as appendectomy or incision of an appen- 
dicular abscess.” Yet, while this is true, the 
causative factors in appendicitis are still far 
from being fully understood. Distinction re- 
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Reading - Lancaster - York, Pa. 
General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for an 
unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








quires to be made between acute and chronic 
appendicitis and the latter is sometimes of long 
duration, not possibly calling for an operation, 
although on general principles, it is always best 
to operate at once and have the appendix re- 


moved. 


Whether the removal of this organ 


is followed by harmful consequences later ‘s 


also open to question. 


There are reasons for 


believing that the appendix serves some ob- 
scure purpose, and the expectation of life is 


TABLE II—DEATHS FROM APPENDICITIS, 72 AMERICAN CITIES 
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796,296 11 13.9 
86,767 4 4.5 
779,620 142 18.2 
154,240 11 ek 
65,343 11 16.8 
538,016 106 19.7 
128,642 22 17.1 
2,995,239 572 19.1+ 
936,485 121 12.9 
279,836 75 26.8 
172,942 26 15.0 
280,911 81 28.8 
1,242,044 262 21.1+ 
108,555 7 6.4+ 
118,657 22 18.5+ 
128,993 23 17.8+ 
153,698 24 15.6+ 
160,197 22 13.7+ 
49,232 6 12.2+ 
69,335 14 23.2 
358,819 60 16.7+ 
315,280 57 18.1 
93,527 9 9.6+ 
60,941 23 37.7+ 
730,827 120 16.4 
110,296 12 10.9+ 
49,097 13 26.5 
51,789 3 5.8 
83,097 8 9.6 
509,192 24 4.7 
425,435 98 23.0 
65,955 11 16.7 
136,220 44 32.3 
452,513 84 18.6+ 
119,539 4 2.3 
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1,979,364 357 18.0+ 
631,563 117 18.5 
282,383 43 15.2+ 
267,918 62 231 
43,787 9 20.6+- 
43,478 5 11.5 
112,797 18 16.0+ 
316,786 56 17.7+ 
821,543 164 20.0+ 
246,001 63 25.6+ 
42,821 5 11.7+ 
130,948 47 35.9 
106,047 14 13.2 
557,530 108 19.4 
93,134 21 22.5 
142,266 11 or 
337,410 32 9.5 
99,032 5 5.0 
108,897 40 36.7+ 
63,923 20 31.3+ 
142,065 16 Fes 
182,003 16 8.8 
104,455 22 21.1+ 
287,380 57 19.8+ 
132,020 9 6.8 
497,906 59 11.8 
190,757 32 16.8+ 
27,817,700 4,881 17.5 
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probably somewhat better among those wh 
have not been operated upon. The actual mor. 
tality from operations for appendicitis js. poy 
very low, probably not more than two to three 
per cent. Unquestionably improved diagnosis 
has something to do with the apparent increag 
in the death rate. There are other reasons, 
however, for believing that the increase js , 
true increase due to dietary faults and resulting 
intestinal infections. The prevention of ap- 
pendicitis is, therefore, largely a matter of be. 
ter personal hygiene, chiefly in the direction of 
more sensible ways of living than those com. 
mon to the average inhabitant of our large 
cities at the present time. 

The relative significance of appendicitis as ; 
cause of death may be better understood when 
it is stated that in 1923, while there were 13. 
345 deaths from appendicitis in the registration 
area, there were 11,398 deaths from diseases of 
the stomach (cancer excepted), 10,211 deaths 
from hernia, 7027 deaths from cirrosis of the 
liver and 6535 deaths from typhoid fever. Ap. 
pendicitis is, therefore, numerically a cause of 
considerable practical importance, urgently de. 
manding more qualified consideration. 

The importance cf appendicitis as a surgical 
disease was admirably emphasized in an ad. 
dress by Dr. A. N. Willis of Richmond, Va, 
delivered to the Clinical Congress of the Amer. 
ican College of Surgeons at its Philadelphia 
meeting in 1925. Dr. Willis points out that “It 
is distinctly disturbing to find there were cer. 
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with this old, reliable company, in 
Iowa, Illinois, and Missouri. Lib- 
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Modern contracts—Ordinary Life, 
20-Pay Savings, Term, Double In- 
demnity Disability, Installment 
features. 


Operates in 19 States. Assets over 
$5,700,000.00. Losses paid over 
$8,000,000.00. 
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tain important surgical conditions, in regard to 
the data of the Bureau of Vital Statistics fail- 
ing to confirm the belief as to the reduction in 
the number of deaths, but on the contrary that 
there is a steadily mounting mortality rate from 
year to year.” He refers to the increase in 
deaths from gall stones as having been 77 per 
cent during 1901-1922. During the same period 
the mortality from gastro intestinal ulcers in- 
creased 72 per cent and from appendicitis al- 
most 31 per cent. He alsc draws attention to 
the amazing increase in the mortality from 
thyroid diseases, the same having been 200 per 
cent during the period under observation. The 
explanation given for this increase falls short 
of what is required. 

Dr. Willis emphasized, however, the fact 
that, of the mortality trom appendicitis 83 per 
cent occurred before the age of thirty, and of 
the diseases of the gall bladder only 32 per 
cent, and of ulcers of the stomach 45 per cent. 
The economic importance of this disease is, 
therefore, obvious. Attention is directed to a 
paper by Bernheim, according to which the op- 
erative deaths in the goitre work by Dr. Crile 
were hardly more than 1 per cent and of deaths 
from operation on the gall bladder at the Mayo 
Clinic 5.6 per cent. He, however, directs at- 
tention to the fact that “The annual toll taken 
by appendicitis almost is equal to the combined 
total of intestinal obstructions, gall stones and 
gastro duodenal ulcer,” and further that “Be- 
fore the age of forty-five [many] more per- 
sons die annually from appendicitis than from 
cancer.” 

Dr. Willis gives operative mortality rates 
for appendicitis ranging from 2 per cent 
in the clinic of Dr. Ochsner to 10.5 per cent 
under the old method previous to 1905 and 3.9 
per cent in the recent experience of Professor 
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Deaver using the Ochsner method. He con- 
cludes his interesting observation as follows: 
“The presentation of facts which has just been 
made indicates that something is radically 
wrong with the modern surgical treatment of 
certain important conditions. Can this be rem- 
edied? It would seem that the first step would 
be the appointment by the American College of 
Surgeons of a commission composed of the 
leading surgical teachers of this country; the 
function of this commission being to direct a 
thorough investigation of the whole question 
with a view to effecting some degree of stand- 
ardization of the method of treatment of this 
disease. 





Disability Benefits of 
$15.00 per $1,000.00 
Waiver of Premium 


The Life Insurance Law Chart, 1926 
Edition 

That very serviceable publication, the Life 
Insurance Law Chart, 1926 edition, has been 
issued by The Spectator Company. This is 
the nineteenth annual edition of this useful wall 
chart, which shows at a glance the statutory 
requirements in each State and territory of the 
United States, and also in Canada, relating to 
life insurance companies in other States. It 
gives the requirements as to taxation, agents, 
policy forms, examinations, valuations, pub- 
lication, etc., and renders a most valuable ser- 
vice to life insurance companies which use it 
as a checking list to verify compliance with 
each and every legal requirement in each of 
the States in which the company is licensed. 
Such use of this chart may readily save a com- 
pany from incurring legal penalties. 

Particular subjects covered by the chart are 
shown by the column headings as follows: An- 
nual fees—company license—total other fees; 
expiration company license; fees for agent’s 

(Concluded on page 33) 
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Ernest Stout organized the Never-tire Tire Company. 
so sound, and his workmanship so thorough, that his tires became famous 
But they cost so much to manufacture that at first 
his profits were small—but they were sure. 

Samuel Weeks started a rival concern with a name as nearly like that 
of Stout’s company as the law would permit. 
“T know,” said he, “a trick worth two of Stout’s. 
make cheap tires that look like his, and sell them at a reduced price. 
And when these tires wear out my customers will come back for new ones.” 

At first Weeks did a flourishing business, and for a time Stout had 
But in five years Weeks was a bankrupt, and ten 
years thereafter Stout sold out and retired a millionaire. 


for their durability. 


Tire Company. 


very hard sledding. 


APPLICATION 
The tricky agent who thinks only of his own selfish interests fails in the 
end, while the agent who renders disinterested and conscientious service to’ 
all his clients is sure of lasting prosperity. 


NOT TWO OF A KIND 


Loans at end 
of 2nd year. 
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Illinois Standard Tables 


NET PREMIUMS, TERMINAL RESERVES, 
MEAN RESERVES, AND COST OF INSURANCE 


Modified Preliminary Term, Illinois Standard 
American Experience Three and 


One-Half Per Cent 


TABLES FOR: 

Life and Limited-Payment Life, Eleven Plans. (Vols. I, II and III) 
Endowments for Stated Periods, Seven Plans. (Vols. I, II and III) 
Additional Endowments for Stated Periods, Thirteen Forms. (Vol. IV) 
Limited-Payment Endowments for Periods, Fifteen Plans. (Vols. I, II and III) 
Endowments at Stated Ages, Six Plans. (Vols. I, II and III) 
Limited-Payment Endowments at Ages, Eighteen Plans. (Vols. I, II and III) 

| Modified Premium Whole Life. (Vol. IV) 
Modified Premium Endowment at Age 85. (Vol. IV) 


IN FOUR VOLUMES 
EACH VOLUME COMPLETE IN ITSELF 
Volume I. Net Premiums and Terminal Reserves. (See also Vol. IV) 
Vol. Il. Mean Reserves. (For Forms in Vol. I) 
Volume IIL Cost of Insurance. (For Forms in Vol. I) 
Volume IV. Additional Net Premiums, Terminal Reserves and Mean Reserves 
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LIFE INSURANCE EDUCATIONAL SECTION 


THE COST OF DYING 


Federal and State Inheritance Taxes Are First Charges 


The man who leaves his family an estate of 
one million dollars, ordinarily would be re- 
garded as a financial success, but now the value 
of that estate would depend largely on what 
sacrifices would have to be made to meet those 
tax claims and other claims against the estate 
that mature at death. The present Federal 
tax would claim from the estate exactly $48,- 
soo, and when there is added to this State in- 
heritance taxes, and other claims at the time 
unknown, the effect will be plain to any think- 
ing man, or man of financial experience; and 
if the estate be otherwise encumbered, or should 
become involved in litigation, the strain would 
be just that much greater. 

Assume, for example, that the gross estate 
is $1,500,000 and the indebtedness $400,000, thus 
leaving a taxable equity of $1,100,000. Under 
the Federal Estate Law the net or taxable 


value of the estate would be still further re- 


duced by deducting (Section 303) “funeral ex- 
penses, administration expenses * * * losses 
incurred during the settlement of the estate 
arising from fires, storms, shipwreck, or other 


casualty, or from theft, when such losses are 


Copyright, 1926, by The Spectator Company, N. Y. 
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Company 
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$4,109,147.01 on Deposit with the_ 
Indiana Insurance; Department 


$430,902.53 Surplus ® Protection § to 
be] EPolicyholders, a Oe 


$43,000,000.00 F Insurance{jin{{ force 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


TERRITORY OPEN IN 
INDIANA, OHIO, ILLINOIS, MICHIGAN, 
fEKANSAS, TENNESSEB, ‘TEXAS AND 


A few top notch contraets to Insurance 
Producers with experience, character and 
ability. Address the Company. 














Upon Estates 


By WrittrAM T. Nasu 





A brand new edition of The Cost of 
Dying is being refiinted serially in THE 
SPECTATOR and has been issued concur- 
rently as a ieafiet. The accompanying 
article is the second of three instalments. 
The author, William T. Nash, has col- 
lected a number of examples of the work- 
ing of the Federal and State wmheritanze 
tax requirements which indicate clearly 
the value. of life insurance to provide for 
their satisfaction. The leaflet itself con- 
tains the full text of the Federal Estate 
Tax Law of 1926. Every insurance man 
should obtain copies of this leaflet— 
Eprror’s Note. 











not compensated for by insurance or otherwise, 
and such amounts reasonably required and act- 
ually expended for the support, during the set- 
tlement of the estate, of those dependent upon 
the decedent * * but not including any 
income taxes upon income received after the 
death of the decedent, or any estate succession, 
legacy or inheritance taxes.” 

This, however, would be small consolation. 
since all these expenses and losses, although 
exempt from the tax, would be, in fact, new 
debts against the estate which, together with 
the original indebtedness of $400,000, would 
have to be paid out of the estate. And there 
is one other source of depletion which must 
not be overlooked. It is the inevitable shrink- 
age which follows the death of the principal. 
Loss, or partial loss of income, loss of manage- 
ment, and oftentimes loss of credit may cause 
a fortune soon to dwindle away. Many a man 
has been rich in life, though poor in death, 
which should remind us that how to save what 
we leave is one of our greatest problems. 

To summarize, this gross estate of $1,500,000, 
with original debts of $400,000, to which must 
be added estate and inheritance taxes of ap- 
proximately $55,000, taxes on the income from 
the estate, taxes on real and personal property, 
cost of administration, cost of upkeep, cost of 
litigation, death expenses, family expenses and 
all the numerous other expenses, all demanding 
cash, and last of all, forced sales to meet these 
claims, and the inevitable shrinkage that will 
follow—with all 
there has been created some special fund to meet 
them—how long would this fortune last? In- 
deed, whether an estate be large or small or 
whether it owes much or little or nothing at 
all, without such a fund, loss, and serious loss, 
if not actual disaster to the estate, is absolutely 
certain. A man may be well off up to the time 
of his death, yet the cost of dying as it is to- 
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these demands, and unless 


day and will continue to be in the future, may 
bring to naught all that he had accomplished 
in a lifetime. 
THe REMEDY 

Naturally, the question uppermost in the mind 
of every farsighted and thoughtful man is, how 
can this loss be offset or prevented? There 
can be but one answer to this question and that 
answer is life insurance. The reasons are plain. 
This tax is a death tax, a death debt, a debt 
that had no existence until death. And by the 
same token every expense connected with the 
administration of an estate is largely a death 
expense and the shrinkage is largely a death 
shrinkage. All these are death demands upon 
the estate—a part of the cost of dying, and the 
only way they can be met other than out of the 
estate itself, is from a death fund created for 
that purpose. Life insurance provides the only 
such fund. In no other way can such a fund 
be established. Life insurance, therefore, is a 
perfect solution and the only solution of the 
cost of dying problem. It is a death fund to 
meet these death demands, the one demanding 
cash, the other supplying that cash, both com- 
ing into existence at the same moment, 
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Insurance 
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Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


_ Address for further informa- 


tion: 


F. J. Uehling, President 
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INTER-+sSOUTHERN 


This chart shows the in- 
crease in new business 
written by Inter-Southern 
agents under our new plan 
of home office cooperation. 


OPPORTUNITIES Exist 


Where Growth Is 
Taking Place 


HE above chart illustrates 

graphically the increase in 

new business written by the field 

department of the Inter-Southern 

Life since its present management 
took control early in the year. 


The months of June and July, 
peak months in this growth, and 
each the largest of its term in the 
Company’s history, were the first 
months under which the Com- 
pany’s new plan of field and home 
office cooperation applied. 


This plan is unique among all 
methods of writing and handling 
life insurance, and offers advan- 
tages possessed by no others. 


With it to guide and assist the 
Company’s agents in their com- 


munities, and with the Company 
growing rapidly and steadily ex- 
tending its territorial boundaries, 
an opportunity of particular in- 
terest is presented for any agent; 
especially for those who seek 
utmost results from their daily in- 
vestments of time and labor. 


The Inter-Southern Life helps its 
agents create business. It goes 
into the field alongside of them. 
It works with them and for them. 


An Inter-Southern Life connec- 
tion in our opinion, today repre- 
sents as sound a means of building 
an underwriter’s success and of 
assuring his future financial inde- 
pendence, as has ever been offered. 


Let us tell you why. Address— 


CAREY G. ARNETT, President 
INTER-SOUTHERN LIFE INSURANCE Co. 


ESTABLISHED - 1905 - IN 


LOUISVILLE - KENTUCKY 
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President 
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example, this death fund from life insurance is 
no part of the estate, is not liable for any of 
the debts of the estate and cannot be drawn 
into nor risked in any of the estate’s litigation; 
yet at the same time, it may be used to pay 
these death debts or any other debts against 
the estate, or to protect the estate in any other 
manner. 


ExEMPTION WHEN BENEFICIARY Is AN 
INDIVIDUAL 

Life insurance, when payable to a specified in- 
dividual and when the amount of insurance on 
one life does not exceed $40,000, is exempt 
from the Federal Estate Tax; but suppose the 
amount of insurance so payable is $100,000 
and that no estate whatever is left; on what 
amount would the Federal Estate Tax then 
have to be paid? Some time ago we submitted 
this question to the Commissioner of Internal 
Revenue at Washington, and received the fol- 
lowing reply: 











Seventy-Five Years Ago 


the Massachusetts Mutual Life Insur- 
ance Company was organized by a group 
of men with unusual foresight. They 
conceived an organization that would 
create a personality of strength and 
friendliness, and conduct its affairs so as 
to win and hold the confidence of policy- 
holders. 


During all these years this institution 
has faithfully maintained the spirit of 
service inaugurated at its birth. To-day 
it ranks with the best companies in the 
country and is known throughout the 
land as 


The Company of Satisfied Poltcyholders 


Joseph C. Behan, Superintendent of 
Agencies. 


Massachusetts Mutual Life 


Insurance Company 


Springfield, Massachusetts 
Organized 1851 
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Office of Commissioner 
of Internal Revenue. 
Treasury Department 
Washington. 

W. T. Nash, Esgq., 

Dear Sir: 

The Bureau has your letter of April 19 in 
which you have made two specific inquiries rel- 
ative to the subject matter of insurance. Your 
first inquiry is as follows: 


Tf a decedent should leave to his widow or to any 
other designated individual beneficiary life insurance 
amounting to $100,000 payable in one sum, and 
leaves no estate whatever, would the amount of 
exemption from the Federal Estate Tax in this case 
be only $40,000, or would it be $40,000 plus the $50,- 
000 which is allowed an estate? In other words 
would the amount subject to the Federal Estate Tax 
in this case be $60,000 or $10,000? 


Answering this specific inquiry you are in- 
formed that the excess over $40,000 of insur- 
ance payable to a specific beneficiary other than 
the executor should be included in the gross 
estate of the decedent. The amount of insur- 
ance thus to be included would be $60,000. 
If the decedent left no other estate. his entire 
gross estate would then consist of $60,000, from 
which there would be allowed as deduction 
such amounts as are specified in Section 403 of 
the Revenue Act of 1918 in paragraphs 1, 2, 
3 and 4, provided that the decedent was a resi- 
dent of the United States or the territories of 
Hawaii or Alaska or the District of Columbia. 
Paragraph 4 allows an exemption of $50,000 
and. therefore, the net estate of this decedent 
would be $10,000 less such amounts for funeral 
expenses, administration expenses, debts, etc., 
as are allowed to be deducted therefrom in para- 
eraphs 1, 2 and 3 above mentioned. 

Respectfully, 
J. HacerMAN, 
Deputy Commissioner. 


Since the Federal law of 1926 allows an 
exemption of $100,000 instead of $50,000 as un- 
der former laws, there now would be no estate 
tax at all in this case. The law makes a dis- 
tinction between estates and life insurance when 
the insurance is payable direct to the family. 
Tt is assumed that insurance so payable is for 
the actual support of the family and it is now 
for one leaving no estate whatever, 
to leave direct to the widow and children life 
insurance of $140,000 entirely free from this 
In the case of a net estate of $140,000, 
however, after deducting the exemption of 
$100,000 there would still remain $40,000 on 
which the tax would have to be paid. 


possible 


tax. 


Another advantage, as all will agree, of leav- 
ing life insurance direct to the individuals for 
whose support the insured desires to make 
special provision, is that the proceeds will be 
safe from any debts, litigation or uncertainty 
in which the estate might become involved. 


Life Insurance Law Chart 


(Concluded from page 29) 
fee; non-forfeiture; policy form or provisions; 
surplus distribution periods; anti-discrimina- 
tion; statements final date for filing—annual 
and tax; legal publications—number of times 
and number of papers; State tax and final date 
for payment—premium, any other; local taxa- 
tion: regulations advertisements ; 
agent cr company; warranty 
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governing 


bond to State 





OPPORTUNITY 


Your chance is here right now to get 
in on a direct Home Office contract with a 
Company that’s on the go. 

We have increased our business nearly 
100% each year since 1917 (except for 
one year) bespeaking life in the organiza- 
tion, an excellence of its policies and un- 
failing service to policyholders. 

Our Company is doing business in 
Michigan, Indiana, Illinois, Missouri, 
Kansas, Pennsylvania and California and 
has many good openings for men of 
character. 

Specialized disability protection for 
business and professional people and 
other A, B, and C risks, with a separate 
department for Educational folk and 
Nurses. 

We are not interested in ‘‘shifters’”’ but 
if you want a permanent connection, like 
112 of our representatives now have, 
write to the Agency Department with 
full particulars in first letter. 


INCOME GUARANTY COMPANY 


(Stock Company) 











SOUTH BEND INDIANA 
defined; miscellaneous provisions. There are 
also concise explanatory footnotes. The price 


per copy of this exceptionally valuable chart is 
$4, with a discount of 20 per cent on orders 
of 100 copies or more. 


Stops Lapses 
Our leaflet “Take Notice” is a “S. O. S.” 
call that saves many a policy for the family. 
Sample free. 





American Life 
Reinsurance Co. 


OFFICES 


DALLAS | 
HOME OFFICE BUILDING 


CHICAGO 
29 S. LA SALLE ST. 


PROMPT SERVICE 
FROM BOTH OFFICES 
MAXIMUM SECURITY 
TO TREATY HOLDERS 


A. C. BIGGER, President 
MORTON BIGGER, Secretary 
Cc. W. SIMPSON, Medical Director 
BERT H. ZAHNER, Chicago Mgr. 
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NOW READY—NEW EDITION 


THE COST 
OF DYING 


By WILLIAM T. NASH 


Including the Federal Estate Tax 
Law of 1926 


This well-known leaflet has been the 
means of closing many “‘hopeless’”’ cases 
for large amounts. Agents attest its 
usefulness. It helps sell big policies. 


THE COST OF DYING 


proves the need for life insurance to 
protect the estates of those of moderate 
means, as well as men of wealth. 


A difficult prospect, after reading 
THE COST OF DYING 


said: “No agent on earth could sell me life insur- 
ance, but I am going to buy a policy just the 
same’’; and he signed up for $75,000. 


USE IT AND PROSPER! 





PRICES: 

NE occ ere aa nin minis mawisinem $ .20 
Se cre iculs ocr reise eis Wise 8.50 
 niWwikuibe ockuaeene ween ee 15.00 
eT  nisanieh sachs cnwenieean saat 60.00 
Me <<" cwwpeshwese seecen weno ees 100.00 
5,000 DT ping Ristinae nena heiseansiee sie 400.00 
nea eo cop cicwew mane e 750.00 


Orders ior single copies must be prepaid. 


Please remit by money order or bank draft 
on New York, to avoid exchange charges. 


THE SPECTATOR COMPANY 


CHICAGO NEW YOR« 








THE SPECTATOR 


MEDICO-ACTUARIAL MORTALITY 
CHARTS 
Serviceakle Aids to Companies and Agents 

Writing Life and Disability Insurance 

A series of nine charts interpreting various 
phases of mortality from data derived from 
the Medico Actuarial Mortality Investigation, 
has been issued by the Graphic Chart Service. 
They will be found very useful by agents, par- 
ticularly when called upon to justify extra pre- 
mium rates or higher than table rates for sub- 
standard risks, and are also valuable to the 
actuarial and medical deprtments of every com- 
pany writing life or disability insurance. They 
show vividly in graph form the relationships 
between actual mortality and the normal ex- 
pected mortality in special groups in percent- 
ages of expected mortality. The facts are 
shown according to the age at entry and also 
for consecutive insurance years. 

The mortality of men is treated in these nine 
charts respectively as relates to the following 
diseases or conditions affecting health: 

(1) Influence of Build on Mortality; (2) 
Syphilis ; (3) Tuberculosis in Parents, Brothers, 
Sisters; (4) Sugar or Albumin in the Urine; 
(5) Gall Stones (Hepatic Colic); (6) Blood 
Spitting (No Pulmonary Tuberculosis); (7) 
Tuberculosis of Bones and Joints; (8) Habits 
as to Alcohol, Occasional Excesses; (9) 
Habits as to Alcohol, Steady Free User. 

Each of these charts vividly portrays the 
mortality expected and experienced according 
to the particular disease or circumstances, de- 


Thursday 





rived from the combined mortality experieng, 
of fifty leading American life insurance com. 
panies over a long period of years. The Die 
of each chart, which is printed on linen paper 
and folded down into a fabrikoid cover, jg 
$7.50, and orders for particular charts or the 
full set will be filled by The Spectator Com. 
pany. 


“The Lapsing Season” 
All seasons are lapsing seasons. An anj. 
lapse killer is our leaflet called “Take Notice” 
Pry at. 
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The First Supplement To 
The Handy Guide, 1926 


The first supplement to The Handy 
Guide to Premium Rates, Applications 
and Policies, 1926¥%edition, has been is- 
sued by The Spectator Company. This 
supplement contains new policy forms 
and premium rates of several prominent 
companies, thus bringing The Handy 
Guide fully up to date. 

Copies of this supplement will be supplied to 
those subscribers to The Handy Guide whose 
names appear on The Spectator Company's 
books, at 35 cents each, while the price to non. 
subscribers will be 50 cents. The three supple. 
meats to the 1926 edition of The Handy Guide 
will be furnished to subscrioers to that book for 


Orders should be addressed to 


THE SPECTATOR COMPANY 


135 WILLIAM STREET 
NEW YORK 


INSURANCE EXCHANGE 
CHICAGO 





























Going Up! 


HEN an old established company, resting solidly 
on one of the strongest financial foundations to 
be found in life insurance, begins to grow, it 

usually moves upward by leaps and bounds. 








AMERICAN 























opportunities are then created for the representatives of 
that company. With them it is a case of ‘“‘being in on 
the ground floor,’’ for the company’s success is their 
success, and as the company grows so do they. 


Backed by its great financial strength, The Guardian 
has enjoyed an unusual growth in these past several 
years. Our new business in 1925 was nearly 50% better 
than 1924, a gain of about three times greater than the 
average. For the first half of 1926 our gain was 20% over 
the same period of last year, or twice the general average 
for all leading companies. This is a gain of about 62% 
over the first half of 1924. 


These figures tell the story better than anything more 
we could say, except that The Guardian does not mean to 
stop there. Men of the right calibre will find their op- 
portunities with us. 


T. LOUIS HANSEN, Vice-President 


THE GUARDIAN LIFE INSURANCE 
COMPANY OF AMERICA 


Founded 1860 under the Laws of the State of New York 
| 50 UNION SQUARE, NEW YORK 








Unusual | 




















CENTRAL 
LIFE 


Insurance Co. 
INDIANAPOLIS 















Established 1899 











HERBERT M. WOOLLEN 


PRESIDENT 
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THE SPECTATOR COMPANY 
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Also issued as a part of The Insurance Year Book Service, which includes the privilege 
of obtaining special reports during the year 








In fast month’s edition of the Fire Insurance 
Monthly Bulletin, we instigated a campaign 
against defective flues and chimneys in New 
York city and around the Metropolitan dis- 
trict. The statistics presented in the Bulletin 
tended to prove that unless land owners and 
householders clean their flues and chimneys be- 
fore they were put to constant use again this 
fall, New York city can expect a continuation 
of the tremendous fire losses experienced last 
winter due to the use and misuse of soft coal. 
While Fire Prevention Week is a thing of 
the past, flues and chimneys should receive at- 
tention during the entire year. As we pointed 
it out in the article contained in the last Fire 
Bulletin, soft coal soot deposited on the walls 
of chimney and flue is stili partly combustible 
and hence a continual and dangerous menace 
to life and property. It should, therefore, pe 
inspected frequently and cleaned as often as 
necessity demands. This is particularly ap- 
plicable to tenement and apartment houses, 
where the safety of congested quarter is at 
stake, 
Just how important the flue and chimney sit- 
uation is may be garnered from the fact that 
fires from chimneys, defective flues, fire-places 
and sparks from, rank fourth in the total num- 
ber of fires in New York city from specific 


causes. In 1925, New York city recorded 22,- 
&48 fires. Of this number 5492 were brush 


Number two in the order 
fires from benzine, gas, 
naptha, vapors, etc., including automobile back- 
fires, with a total of 2821. Fires from cigars, 
Cigarette and smoking pipes rank third with 
a total of 2575. Fourth in the order of rank- 


fires, barn fires, etc. 
of ranking comes 


ing for specific causes, we have 1100 fires due 
to chimneys, defective flues, fireplaces, sparks 
This analysis shows that fires from 
defective flues and chimneys cannot be passed 
over lightly but form a large per cent of the 
city’s total fire losses and must be guarded 
against in the interests of life and property. 


from. 








EDITORIAL 


It is interesting to note that in New York 
city, the owner of a building is subject to fine 
of $5 for a flue or chimney fire occurring on 
his premises. This law decsends from and was 
inacted by the Dutch in New York years and 
years ago, when it was ccnsidered that a chim- 
ney or flue fire could caly occur through the 
negligence of the owner. At that time, fire 
boxes, flues and chimneys were larger and more 
liberally constructed, leaving less possibility of 
a chimney or flue fire, and hence when a fire did 
occur, the only presumption was that the chim- 
ney and flue had not been cleaned for some 
time, which gave rise to a implication that the 
owner of the premises was negligent. To-day, 
in New York, due to small fire boxes, small 
flues and narrow chimneys, the necessity of a 
thorough cleaning is much more potent and it 
seems but reasonable to argue that if a person 
was considered negligent who did not clean a 
flue or chimney where there was a small possi- 
bility of a fire, a person to-day is much more 
negligent if he does not clean his flue or chim- 
ney in which there is a much greater possibility 
ney in which there is a greater chance of fire. 

Due to the enumerous size of modern tene- 
ment and apartment houses, a large penalty 
should be inflicted upon an owner or landlord 
who does not take reasonable and proper pre- 
cautions for the safety of his hundreds of ten- 
The old Dutch fine of $5, which is still 
in force, could well be raised to $100, and 
through the purse of the landlord inflict upon 
him the absolute necessity for cleaning his flue 
and chimney and thereby preserving the safety 
of his tenants as to this one danger. A few 
fines of this amount imposed upon landlords, 
would soon tend to make other landlords more 
careful and more cautious. They owe a duty 
to their tenants and they should be forced to 
live up to that duty. It is true that many land- 
lords carefully inspect and repair their heat- 
ing apparatus but for those who negligently 
fail to do so, no fine is too exorbitant. When 


ants. 


as 


FLUE AND CHIMNEY LEGISLATION 


Supplementing Fire Prevention Week, Greater Fine for Negligent 
Fires in Flue and Chimney Should Be Imposed 


it comes to observing the rights of others and 
being interested in anything tending to pre- 
serve those rights, Americans in general, and 
New Yorkers in particular, might be termed 
“hard boiled,” to use a slang expression. Most 
people can only be impressed by the pulling of 
their purse strings, which in turn makes an ex- 
pression on the organs of the heart and head. 
If a financial penalty wil! inculcate prudence, 
then let us have prudence. 

INTERESTING STATISTICS ON FIRE 
RECORD OF SIX LARGE CITIES 
We present herewith a table showing the 
number of fires, causing a greater damage than 
$10,000, in Baltimore, St. Louis, Los Angeles, 
San Francisco, Philadelphia and Boston. The 
table shows the number of fires in each city 
causing a damage of $10,000 or over, what per 
cent those fires bear to the total number of 
fires in cach city, and what per cent they bear 
to the total money loss sustained in the city 





specified. The figures refer to 1925 only. 
Per Cent 
Per of Total 
No. Cent of Money 
of Fires Total No. Loss 
Baltimore 66sec 24 43% 49% 
St: CLegie <secess 56 1% 76% 
Los Angeles ..... 66 1% 77% 
San Francisco.... 45 2% 73% 
Philadelphia ..... 92 14% 60% 
GGION | osc ee wcces 96 3.2% 63% 
G eile ce ckckes 379 1.2% 66% 


UNITED STATES FIRE LOSSES 
We’ present herewith figures compiled by the 
Journal of Commerce from its daily record 
giving the total value of property destroyed in 
the United States and Canada. 





1924 1925 1926 

AMES acca wires $41,243,000 $41,210,400 $41,118,750 
a. OTE 31,447,900 32,472,000 30,963,750 
March ..... 28,406,150 33,346,500 42,854,600 
i) eee 31,815,900 37,696,800 52,408,400 
PGE > 5a okcaecce 27,832,300 29,170,800 32,764,200 
We .ecnknes 20,350,400 23,650,800 28,676,000 
TGR ac reces 23,968,800 29,622,000 31,723,400 
PAE, ou ccc vier 31,349,000 23,348,750 27,833,400 
WEL écauttee 29,612,400 25,395,000 19,309,000 

EGG ccces $266,$25,850 $275,914,300 $307,651,500 
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AMERICAN GENERAL INSURANCE 
COMPANY 
Chicago, IIl. 
Tangled Condition Halts Liquidation 
Efforts of the Illinois Department of Insur- 
ance to bring to a close the liquidation of the 
American General Insurance Company of Chi- 
cago, Ill., which was recently placed in the 
hands of Chief Examiner Kendall, have been 
temporary halted due to the tangled condition 
of the company’s affairs. A safety deposit box 
in a Chicago bank was recently forced open 
and $200,000 worth of securities, supposed to 
have been there, were not found. Furthermore, 
various securities supposed to be the property 
of the company were found labeled with the 
names of several individuals which gave rise 
to different implications of ownership. The 
examiners thereupon caused L. W. Mack, who 
recently suffered a nervous breakdown, to sign 
an affidavit to the effect that the securities so 
tabulated with the names of the above men- 
tioned individuals, were really the property of 
the company. 
ATLANTIC FIRE INSURANCE 
COMPANY 
Miami, Fla. 
New Company Makes First Adjustment on 
Tornado Loss 
The Atlantic Fire Insurance Company of 
Miami, Fla., which was erganized last spring 
with an initial capital of $1,000,000, is credited 
with being the first company to adjust a tor- 
nado loss in the recent Florida catastrophe. It 
is understood that the company drew a check 
of $3000 to the order of the Fort Lauderdale 
Courtry Club. According to George C. 
Stember, president of the company, the Atlan- 
tic Fire has written $200,000 in tornado cov- 
erage during the short time it has been operat- 
ing. A large portion of this liability, however, 
is reinsured. 





A complete history of the company’s organi- 
zation and a list of officials can be found in the 
May issue of the Frrr INSURANCE MontTHLY 
BULLETIN, 


COMMERCE INSURANCE COMPANY 
Gilens Falls, N. Y. 

Company Increases Capital to $1,000,000 

The Commerce Insurance Company of Glens 
Falls, New York, has projected itself into the 
million dollar class, through a recent vote of 
the directors to increase the capital of the com- 
pany from $500,000 to $1,000,000. It is not 
proposed to increase the surplus, which is now 
near the million dollar mark, but it is the inten- 
tion of the directors to have the new stock sold 
at par. The Commerce Insurance was organ- 





ized in 1859 in Albany, N. Y., where it contin- 
ued to operate until September, 1923, when the 
Glens Falls Insurance Company took it over. 
Subsequent to the Glens Falls gaining control 
of the company, the home office of the Com- 





merce Insurance was moved to Glens Falls, 
where the company has been doing an increas- 
ing and successful business. 

Just how far the company has progressed and 
on what a firm financial basis it is being run, 
can be gathered from the fact that the capital 
has been increased from $400,000 to $1,000,000, 
and that the net surplus, which as of Decem- 
ber 31, 1925, was $762,925, is expected to go 
over the $1,000,000 mark by the end of the 
year. Furthermore, the assets of the company 
have increased two and a half times and the 
premiums have quadrupled. 


CONSOLIDATED ASSURANCE 
COMPANY, LTD. 
London, England 

Company in Hands of Liquidator 

The Consolidated Assurance Company, Ltd., 
London, has been placed in the hands of the of- 
ficial liquidator and the affairs of the company 
will be wound up as rapidly as possible. The 
liquidation is the outcome of excessive marine 
losses which cou!d not be overcome. 

The Consolidated, which organized in 
1908, has an authorized capital of £600,000. 
When its marine losses became so heavy that 
the accounts could not be balanced, it was an- 
nounced at its annual meeting that the company 
would be refinanced. Subsequently, it was voted 
to call in the unpaid capital, which would pro- 
duce £423,666, if all shareholders responded. 
Due to the 
pany on its shareholders was resisted in many 
instances and that the amount actually received 
was insufficient to overcome the excessive ma- 


was 


fact that the demand of the com- 


rine losses, efforts at rehabilitation had to be 
abandoned. 

Through a recent order of the Supreme Court 
of New York the affairs of the Consolidated 
in the United States were put in the hands of 
the New York liquidator. The company en- 
tered the United States in February, 1920, to 
do fire reinsurance. When the difficulties of 
the home office Jeveloped, 
receded, as of June 30, and very little liability 
The company’s 


the treaties were all 


is outstanding in this country. 
free assets in the United States amounted to 
between $300,000 and $400,000. A_ statement 
of the examination of the United States branch, 
as of September 28, showed that the United 
States branch is fully solvent, having total as- 
sets of $253,507, liabilities of $52,500 and a 
surplus of $201,007. The statement further 
shows that on September to. the United States 
branch remitted $322,415 to the home office. 


HARTLAND-CICERO MUTUAL HAIL & 
TORNADO INSURANCE COMPANY 
Appleton, Wis. 

New Company Organized 
The Hartland-Cicero Mutual, Hail & Tor- 
nado Insurance Company has just been organ- 
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ized in Appleton, Wis. The company will oper. 
ate throughout the State. Its officers are as 
follows: Albert Lucbke, president; Richarg 
Neitzel, vice-president; Emil Goss, secretary. 
Gustav Drage, treasurer. 


KANSAS CITY RECIPROCALS 
Kansas City, Mo. 

Because of a high loss ratio, very few 
Kansas City Reciprocals are paying returp 
premiums on 1925 business. The Missouri 
Insurance Department has examined a num. 
ber of the Kansas City Reciprocals and 
find they have suffered heavy loss during 
the past few years, the Equitable Fire 
Underwriters paying an annual saving of 
25 per cent prior to 1925 and no dividends 
in 1926. The Equitable Fire Underwriters, 
which does the majority of its business on 
oil distributing stations, oil jobbers and 
lumber plants, is managed by the Rankin. 
Benedict Company. 

According to the examination, as of April 
30, of the Lumbermens Underwriting Alli- 
ance, the concern has made net premium 
deposits since January 1, of $598,192, witha 
total income of $618,805. Covering the 
same period of time, the concern paid net 
losses of $703,542, administration expenses of 
$128,703 and adjustment expenses of $7,108, 
bringing the total disbursements up to 
$003.730, or, $284,925 more than the 1925 
total income. Because of this high loss r 
tio ,the Tumbermens Underwriting All 
ance, which is operated by the United States 
Epperson Underwriting Company, is leaving 
its 1925 savings in the surplus account to 
offset this increase in the loss ratio. 





JACKSON FIRE INSURANCE COMPANY 
Sumter, S. C. 
Company Receives License 

The Jackson Fire Insurance Company of 
South Carolina, which was organized last 
spring with a capital of $100,000 to write fire 
and marine insurance and allied lines, was re 
cently granted its license by the Department ot 
Insurance of South Carolina. We understand 
that the company will write reinsurance only 
for the time being urder the management of 
Perry Moses. 

As we chronicled in the June edition of the 
Fire Insurance Montuty Buttetin, the offi 
cers and directors of the new Jackson Fire att 
aiso identified with the Palmetto Fire and the 
Fidelity Fire of Sumter. The officers of the 
company are composed of the following: Perry 


Moses, president and manager ; David D. Moist § 


vice-president; T. B. Caudle, secretary, and 
Conover Martin, treasurer. 


nell, O. L. Williams, E. E. Rambert -and Davi 
D. Moise. 





The board of dF 
rectors consist of Perry Moses, Niel O’Dor J 
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NEW ENGLAND FIRE INSURANCE 
COMPANY 


Pittsfield, Mass. 


Dispute Over Palmetto-Chrysler Deal Ad- 
justed 


After prolonged negotiations, the New Eng- 
land Fire Insurance Company of Pittsfield, 
Massachusetts, has settled its share in the re- 
insurance of the Palmetto Fire on Chrysler 
business. AS we pointed out in the September 
edition of the Fire Insurance Monthly Bulle- 
tin, the New England Fire had entered into an 
agreement with the Palmetto Fire to reinsure 
6o per cent of the Chysler business, which was 
turned over to the Palmetto Fire. 

It was through the Automobile Insurance 
Company of Hartford that the Palmetto took 
over the Chrysler contract, whereby the Pal- 
metto was guaranteed 2 per cent profit on its 
operations under said contract. The Palmetto 
retained for itself 20 per cent of the Chrysler 
business, reinsuring 60 per cent of the busi- 
ness in the New England Fire Insurance Com- 
pany of Pittsfield, Massachusetts, and the other 
20 per cent was reinsured in the Metropolitan 
National Insurance Company of Havana, of 
which Siebels, Bruce & Company are United 
States managers. ‘These reinsurance contracts 
were entered into with the assistance of the 
Automoble, and recently, when the losses were 
amounting to a considerable sum, the New 
England Fire, through its president, H. Calvin 
Ford, went to Hartford in an attempt to cre- 
ate some method by which the New Eng- 
land Fire could be absolved from some of its 
liability in the unfortunate consequences of 
the Chrysler contract. 

At a meeting of the board of directors of 
the Automobile Insurance Company, called at 
the special request of Mr. Ford, the New Eng- 
land Fire stated that it intended returning to 
the Palmetto the difference between the amount 
of premiums the New England had taken in 
and the losses and expenses the New England 
had paid out. Mr. Ford further stated that 
the New England intended to repudiate the 
entire contract on the ground that the Palmette 
had not kept its retainer in view of the guar- 
antee made by the Automobile that the Pal- 
metto would make 2 per cent on its operations. 

The Massachusetts Insurance Commissioner 

has been backing up the New England Fire in 
its negotiations and the Automobile of Hart- 
ford has finally terminated the matter by al- 
lowing the New England to pay $225,000, in 
consideration for which it will receive a com- 
plete and general release of claims of any kind 
whatsoever arising in connection with Chrys- 
ler business. 

It is understood that this settlement means a 
net loss to the New England of about $50,000 
with the Automobile Insurance Company ac- 
cepting a loss between $100,000 and $150,000 
of the New England share on the Chrysler con- 
tract. The Palmetto and the Metropolitan Na- 
tional of Havana, however, are not included 
in this settlement. 


PEOPLES NATIONAL FIRE INSURANCE 
COMPANY 
Philadelphia, Pa. 

Requests Membership in Pacific Board 

The Peoples National Fire Insurance Com- 
pany of Philadelphia, Pa., which is controlled 
by the National Liberty, has recently applied 
for membership in the Pacific Board of Fire 
Underwriters. The application has been pend- 
ing ever since the National Liberty took over 
ecntrol of the Peoples National, because the 
rules of the Pacific Board practically required 
that companies already members must bring 
in other companies who are under the same 
ownership, or the companies that are already 
members must retire. It has been intimated 
that the Allemania, the Republic of Pittsburgh, 
Pittsburgh Underwriters and the Palmetto Fire 
will follow the lead of the Peoples National 
and abandon their non-board operations which 
they have followed through general agents 
James F. Cobb Company. 

Reports are current that another non-board 
group are showing inclination to apply to the 
Pacific Board for admission. The effect of 
this would be to limit the non-board field in 
California. If the Peoples National is admit- 
ted to the board and the other companies are 
als» accepted, an agreement, in all probability, 
will be entered into between the entering compa- 
nies and the Pacific Board to allow a reason- 
able time for necessary readjustments. 


PILOT REINSURANCE COMPANY 
New York, N. Y. 
Plans to Double Capital and Surplus 


The Pilot Reinsurance Company of New 
York, which has been doing business since 
May, 1925, is planning to double its cash funds. 


The company organized with $400,000 capital 
and a like amount of paid-in surplus. The new 
addition, which will be effected as soon as the 
stockholders formally approve it, brings the 
capital of the Pilot up to $800,000 and the net 
surplus to an equal sum. The president of the 
Pilot Reinsurance Company is Carl Schreiner, 
whose experience in the reinsurance field dates 
hack to pre-war days, when he was United 
States manager for the Munich Reinsurance 
Company, then the largest reinsurance com- 
pany operating in this country. 


ST. PAUL FIRE AND MARINE INSUR= 

ANCE COMPANY 

St. Paul, Minn. 

Agents to Report Direct 

On October 1 of the current year, a new 
agency plan of cperation for the St. Paul Fire 
and Marine Insurance Company of St. Paul, 
Minn., went into effect. Agents in Eastern 
Pennsylvania, Northern New Jersey (except 
Hudson and Bergen Counties, east of the Hack- 
ensack river), and in Eastern New York city 


(except New York suburban territory) will 


report business directly to the home office. 
For a period of approximately fifty years, the 
territory above mentioned has been handled by 
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the New York General Agency, which was or- 
ganized by John M. Whitoa and which is now 
in control of Fowler & Kavanaugh, 75 Maiden 


lane, New York city. Due to increasing busi- 
ness, Fowler & Kavanaugh found that the en- 
tire territory could not be profitably handled 
and so entered into an arrangement with the St. 
Paul whereby the company was to take over 
the territory above mentioned. The New York 
Agency, however, will continue to handle the 
suburban field, which will take in Hudson and 
Bergen counties east of the Hackensack river. 





TOLEDO FIRE AND MARINE INSUR- 
ANCE COMPANY 
Sandusky, Ohio 
Company Faces Dissolution 

The Superintendent of Insurance in the State 
of Ohio, is petitioning the court for permission 
to take over the Toledo Fire and Marine In- 
surance Company for the purpose of liquida- 
tion. The petition states that the Toledo Fire 
and Marine Company has not filed a statement 
since 1916, but has continued to transact busi- 
ness in other States. In addition it is alleged 
that the company has failed to settle its losses 
promptly. The company was formerly located 
in Toledo, but now has its home office in San- 
dusky. 

As we stated in the September 30, issue of 
the Fire Insurance Monthly Bulletin, Recent 
Fire Company Happenings section, the com- 
pany was chartered in 1848 with an authorized 
capital of $100,000. In r1o11, all outstanding 
liability was reinsured in the Federal Under- 
writers. In 1912, the capital was increased to 
$150,000 and two years later was reduced to 
the original amount. In 1915, the company 
was reinsured in the Federal Union of Chicago 
and did not resume writing again until October, 
1919, when it commenced with an authorized 
capital of $250,000, of which $100,000 was paid 
in. By November, 1922, all business was either 
reinsured or canceled. 


UTILITY INSURANCE COMPANY 
Dallas, Texas 
New Company Licensed 

Insurance Commissioner Daniel Thursday, 
of Texas, has issued a license to the Utility \n- 
surance Company, of Dallas. The company 
has already begun the active writing of busi- 
ness including in their coverage, fire, theft, 
plate glass, and other lines. 

The officers of the Utility are as follows: 
President, C. W. Hawley, president of the 
Southern Ice and Utility Company, of Dallas; 
vice-president, general manager and secretary, 
G. G. Sheerin, a prominent insurance man of 
Dallas; vice-presidents, J. B. Adoue, Jr., pres- 
ident of the National Bank of Commerce, of 
Dallas, and W. L. Martin, president of the 
Marshall National Bank of Marshall. The 
hoard of directors, in addition to the officers, in- 
cludes, R .C. Moore, C. E. Kennemer, W. C. 
Jones and Roser J. Coke. 
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COFFARO vs. QUEEN INSURANCE COM- 
PANY OF AMERICA 
216 New York Supplement 564 

An increase of the fire hazard on the part 
of a tenant, without the knowledge of the 
insured owner, is not sufficient to bar recov- 
ery on a fire policy, where rider provides that 
“no act or neglect of the landlord of any 
other occupant of said building” shall avoid 
the contract. 

The insured was the owner of a frame build- 
ing in Rochester, N. Y., the upstairs part of 
said building being occupied as his dwelling. 
Having transferred the title of the real estate 
to his wife, the insured continued to occupy 
the ground floor for a grocery store and market 
as a tenant under his wife. To the rear of the 
store room on the ground floor, there was a 
one-story annex which the insured had leased 
to a man for the purpose of storing and deal- 
ing in olive oil. A fire occurred on the morn- 
ing of November 15, 1924, and shortly after 
the commencement of the fire, an explosion 
took place which wrecked the entire building 
and killed the insured. 

Subsequent to the fire, it was learned that 
the tenant in the annex kad a large quantity of 
alcohol stored therein and that he also had stills 
located on the premises. He had further tap- 
ped the gas pipe in the cellar and the court 
came to the conclusion that he was stealing 
the gas for the purpose of distilling the alcohol. 

To an action on the policy, the insurance 
company set up the defense that the loss was 
caused by an explosion and hence was not coy- 
ered by the policy. The answer further claimed 
that the hazard was increased by means within 
the knowledge and control of the insured. At 
the trial, the jury found for the plaintiff, hold- 
ing that although there was an increase of the 
fire hazard, such increase was not within the 
control or knowledge of the insured. On ap- 
peal, the court having held that “there was no 
evidence in the case that the insured knew that 
Ciali was operating a distillery,” the appellant 
insurance company contended that whether or 
not the insured knew that a distillery was be- 
ing operated, which constitutes an increase in 
hazard as a matter of law, is immaterial as a 
matter of law and that there should have been 
a non-suit because of a violation of a clause 
in the policy which provided that “unless other- 
wise provided by agreement in writing added 
hereto, this company is not liable for loss or 
damage occurring * * * while the hazard is 
increased by any means within the control or 
knowledge of the insured.” The appellant in 


contending that the policy is void because there 
was an increase in hazard within the control of 
the insured, relies upon the case of Coklmann 
vs. Selvage, 54 N. Y. S. 230 and also upon the 
case of Appleby vs. Firemens Funds Insurance 
Company, 54 N. Y. 253. The court in reviewing 





these two cases and in working out a recovery 
under a rider which provided that “this policy 
shall not be invalidated py any act or neglect of 
the landlord or any other occupant of said 
building,” said: “Those are the only two cases 
in this jurisdiction relied upon by the appellant 
to establish the rule that an insured who leases 
part of the premises is bound by the act of his 
tenant if the tenant increases the hazard even 
without his knowledge, upon the theory that 
the premises leased are within the control of the 
insured. The question is not entirely free from 
doubt, and courts have held contrary views in 
different jurisdictions: Merrill vs. Insurance 
Co. of North America (C. C.) 23 F. 245; Royal 
Exchange Assurance of London v. Thrower 
(D; C.) 240: F-81171; Id., 246: F. 968, 159'C ‘C. 
A. 70, Edwards v. Farmers Mutual Insurance 
Association, 128 Ga. 353, 57 S. E. 707, 12 L. R. 
A. (N. S.) 484, 119 Am. St. Rep. 385, 10 Ann. 
Cas. 1036. 

“It will be noticed that the policy provides 
that the company shall not be liable where there 
is an increase in the hazard ‘unless otherwise 
provided in writing added thereto.’ The policy 
in question has attached to it a printed rider 
bearing the name of the James Johnson Agency. 
The following clause is printed as a part of the 
rider: 

“It is understood that this policy shall not 
be invalidated by any act or neglect of the land- 
lord or any other occupant of said building.’ 

“T take it that there can be no question but 
what Ciali was an ‘other occupant’ of said 
building. The clause may he understood there- 
fore as though it read, ‘This policy shall not be 
invalidated by any act of Ciali.’ The clause in 
question, being added to the policy by the ap- 
pellant, must be construed most favorably to the 
respondent, and, if there is any ambiguity or 
uncertainty, it must be resolved in favor of the 
respondent. 


“T have been unable to find any decision con- 
struing this particular clause or any clause like 
it. It seems to me, however, that the clause 
has the effect of withdrawing from the com- 
pany the defense that the risk has been in- 
creased by some other occupant of the building 
with the knowledge and consent of the insured 
or by means within his control. It is a cove- 
nant on the part of the insurance company 
that the policy shall not be void if the hazard 
is increased by some other occupant. 

“Tt must be that the very purpose of the 
clause is to relieve a tenant from the danger of 
being deprived of his insurance by the defense 
that some other tenant in the building has in- 
creased the hazard within the control or knowI- 
edge of the insured and to relieve the landlord 
from the same defense where a tenant or sub- 
tenant has increased the hazard. With such a 
clause attached to the policy all presumption 
must be indulged in favor of the insured.” 
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WHAT THE RECENT CASES HOLD 

Where the policy makes a written endorse. 
ment a condition precedent to waiver of ternis 
by the agent, knowledge on the part of the 
agent issuing the insurance does not waiye 
breach of conditions in the policy. (Northern 
Assurance Co., Ltd., of London vs. Case, » 
Federal Reporter 2nd, 551.) 





Where the insured misrepresented his loss 
and the insurance company pays thereon, it can 
recover the amount overpaid, because in cases 
where the misrepresentations are made on facts 
peculiarly within the insured’s knowledge, the 
insurance company does not have to make dil. 
gent inquiry but can rely upon the representa. 
tions of the insured. (Detroit Fire & Marine 
Insurance Company vs. Sargeant, 246 Pacific 
Reporter 311.) 


The offer of an insurance company to pay a 
stipulated amount in settlement of loss, accepted 
by the insured, constitutes a valid contract based 
upon a good consideraion, from which com- 
promise agreement the insurance company can- 
not withdraw or rescind. (Flanders Company 
vs. Canners Exchange Subscribers, 209 North- 
western Reporter 113.) 





A person employed by a local agent to solicit 
insurance has no authority to waive substantial 
rights of the company guaranteed by the very 
terms of the policy and hence such a person can- 
not waive proofs of loss. (Gambino et al. vs. 
Northern Insurance Company of New York, 
209 Northwestern Reporter 1109.) 





The fact that the insured’s agent had errone- 
ously assumed that the policy had elapsed is no 
excuse for the insured’s failure to give imme- 
diate notice of loss as required by the fire in- 
surance policy. (Greenwich Bank Hartford 
Fire Insurance Company, 216 New York Sup- 
plement 315.) 





A breach of an express warranty in a marine 
policy bars recovery whether or not the breach 
was the cause of the loss. (Fidelity Phoenix 
Insurance Company et al. vs. Chicago Title 
& Trust Company, 12 Federal Reporter 2nd 
573-) 


An iron safe clause properly attached and 
made a part of the policy brings into existence 
a promissory warranty, the breach of which 
will bar recovery on the policy. (Dozark vs 
Westchester Fire Insurance Company, 20 
Northwestern Reporter 652.) 
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Fire Insurance Stocks 





A REVIEW OF THE MONTH 

Fire insurance securities over the past few 
weeks have given a good account of themselves. 
They have, however, admirably withstood all 
the unfavorable publicity about huge losses in 
the Florida hurricane, now conceded to run 
between ten and thirteen millions of dollars. 
This is indeed a remarkable tribute to the 
sound underwriting policies of the companies. 
Many financial writers have taken the view 
that the present phase of the business cycle has 
been completed, that the next major move of 


downward. To prove their contentions, they 
present charts of business conditions over a 
period of years and proceed to reason that such 
being the case in the past, we can look for a 
recurrence of the phenomenon in the not dis- 
tant future. We do not belittle these charts. 
They are useful and valuable. They enable a 
business executive to ascertain at a glance the 
present state of his business. It is one thing, 
however, to prepare a chart and another thing 
to interpret it. It is one thing to prepare a 
balance sheet, and quite another problem to 


business and of the stock market will be read the business story contained therein. The 
Recent Market Quotations 
Div. $ 
. Capital Par Per Div. 

Name of Co. Location $ Value Share Dates Bid Asked 
Aetna Ins. (Fire)..... Hartford, Conn... 5,000,000 100 24.00 J-A-J-O 480 490 
Agricultural Ins. Co...Watertown, N. Y. 1,000,000 50 11.00 J-A-J-O 245 265 
Alliance Ins.......... Philadelphia..... 1,000,000 10 2.00 Jj. &J. 46 48 
Am. Alnance s 066.2160 New York....... 2,000,000 100 16.00 J-A-J-O 285 295 
ee eee Newark......... 4,000,000 5 1.00 J-A-J-O 21% 23 
Automobile Ins. Co...Hartford........ S000 C00 100 ..cs cseees 190 200 
Bankers & Shippers...New York....... 1,000,000 100 10.00 J-A-J-O 275 285 
Boston Ins. Co....... Bostom........0+ 2,000,000 100 16.00 J-A-J-O 460 470 
Buffalo Ins.......... Buffalo, N. Y.... 1,000,000 100 12.00 F-M-A-N 330 a 
Camden Cie cecasersiaicss Camden, N.J.... 2,000,000 5 70 Jj. &J. 13% 14% 
Carolina Ins......... Wilmington,N.C. 500,000 10 1.0 8 6f.& J. 29 31 
Chicago F&M. 3065. CHicage..... ..6.0.6:6+.¢ ,000,000 10 .80 M-J-S-D 10 14 
City of New York... .New York....... 1,000,000 100 12.00 Jj. J. 285 295 
Continental.......... New York....... 10,000,000 25 6.00 J. &J. 126 129 
Detroit F.& M...... D3, 1,000,000 80 8.00 M-J-S-D 150 oat 
Dubuque B. & M..... Dubuque, Ia..... 500,000 100 20.00 Jj. &J. 280 par 
Fidelity- Phenix eee New York....... 5,000,000 25 6.00 J. &J. 185 188 
Fire Association Benes Philadelphia... ... 3,000,000 10 1.25 «= & J. 52 52% 
F iremen’s............ Newark... ....6<«. 5,000,000 50 11.00 J-A-J-O 222 227 
Fireman’s Fund. ..... San Francisco.... 5,000,000 25 6.25 J-A-J-O 88 93 
Franklin Fire........ Philadelphia... .. 1,000,000 25 7.00 J-A-J-O 171 176 
Glens Falls. ......... Glens Falls, N. Y. 2,500,000 10 1.60 J-A-J-O 39 41 
Globe and Rutgers... .New York....... 3,500,000 100 36.00 J-A-J-O 13875 1410 
Great American... ... New York....... 12,500,000 100 16.00 J-A-J-O 272 281 
Hanover Fire........ New York....... 1,500,000 50 5.00 J-A-J-O 183 188 
Hartford Fire........ FIGEUIORE.. «5.6.5, «0: 10,000,000 100 20.00 J-A-J-O 455 465 
Home Ins. Co........ New York....... 18,000,000 100 18.00 J.&J. 330 335 
Importers & Ex...... New York....... 1,000,000 25 3.50 F.&A. 66 70 
Ins, Co. of N. A...... Philadelphia..... 7,500,000 10 2.00 Jj. &F. 51 53 
Ins. Co. of State of Pa. Philadelphia..... 1,000,000 100 8.00 Jj. &J. 200 
Marquette-Pittsburgh.Chicago......... | Se eres ome 
MAGNE... 060s Philadelphia... .. 600,000 25 2.50 F-M-A-N was 50 
iwaukee Mech. ....Milwaukee...... 2,000,000 10 2.20 J-A-J-O 33 3514 
— F Ne <vdxcivs FIAEHIORG. .<<0 ess 3,000,000 100 20.00 J-A-J-O 685 700°” 
ee Liberty Setar: New York....... 1,500,000 50 5.00* D. & J. 375 400 
oe Union ARENA New York....... 2,500,000 100 12.00 J-A-J-O 210 218 
oe Hampshire...... Manchester...... 2,250,000 100 16.00 J-A-J-O 326 355 
Nive J SESOV i.e o.00 0.00 Newark..... 0.0... 1,000,000 20 1.80 F.&A. 32 36 
on ) 3) ee New York, N. Y. 3,000,000 50 10.00 J-A-J-O 220 226 
7 oe EAE errata eer New: York...........: 1,000,000 100 10.00 J. &J. 265 ee 
- RAVER .:......; vee -New York....... 2,000,000 25 5.00 J-A-J-O 109 114 
cae nentern Nat’l...Milwaukee....... 1,000,000 100 32.00 M-J-S-D 600 eats 
. apd Be epee Bestons... 6 ces ss 1,000,000 100 16.00 F-M-A-N- 210 eras 
a c Fire sree alenaieye New York....... 1,000,000 25 4.00 J-A-J-O 95 103 
; oenix Fire Oe ont Hartford........ 5,000,000 100 20.00 J-A-J-O 555 565 
aie W ashington....Providence...... 3,000,000 100 12.00 M-J-S-D 305 315 
tovident Fire N. H..New York....... 500,000 50 3.00 Jan. 35 ward 
onieg seeseeess New Vork....... 3,000,000 100 23.33 J. &/J. 300 oe 
MOO re crerss clavele se Philadelphia..... 1,000,000 10 2.40 Jj.&J. 20 2014 

Rossi. ne seeeee ees Hastiord......... 1,600,000 24 6.00 M-J-S-D 81 <3” 

St : VESIAN hess. cose coc Providence...... 600,000 100 12.00 J-A-J-O 270 290 

Se aul F.& M...... St. Paul, Minn... 4,000,000 25 4.00 J-A-J-O 93 105 

8 curity Ins. Co...... New FAVE 5: 5. 1,200,000 25 3.00 F-M-A-N 82 85 

Stoel F. & M...Springfield....... 3,500,000 100 16.00 a aa | 460 475 

U ‘uyvesant Ins. Co. .New Vork......... 1,000,000 100 6.00 J-A-J-O 190 200 

was States Fire....New York....... 2,000,000 20 5.60 F-M-A-N 131 137 

vj . Merchs. & S... .New WOR Be. c02<< 1,000,000 100 8.00 M-J-S-D 245 252 

y c md eeniaae poses Philadelphia. .... 1,000,000 10 2.40 J. &J. 20 2014 
a. Fire & Marine....Richmond....... 500,000 25 3.25 J. &J. 90 95”? 
estchester Fire... .. New York....... 1,500,000 10 2.50 F-M-A-N 4216 43 4% 


* Extra $5.00. 





all important factor in each case is good judg- 
ment, for without it all other data is uselesss. 

Good judgment must always be present if a 
business is to continue and be successful. There 
are exceptions, however. General business may 
be so good that losses will readily be avoided. 

Eventually a time will come when the road 
will not bo so smooth; such will be the time 
when business men will need to show the metal 
of which they are made. Business may be ap- 
proaching just such a condition at the present 
time. It is not reasonable to suppose that the 
present high level will continue indefinitely 
without some readjustments. Changes, if they 
occur, will present opportunities, and to the 
wideawake executives should be welcomed 
rather than feared. 

The prosperity of the fire insurance business 
is closely linked with general industrial condi- 
tions, and the market moves are closely related 
to the movements on the New York Stock Ex- 
change. It is not the purpose of this review to 
forecast business conditions or the stock mar- 
ket. We do feel, however, that present condi- 
tions are vastly different than they have ever 
been and that they call for the exercise of the 
best judgment possible. It seems foolish to 
talk about general liquidation in business and 
the stock markets at this time. Underlying eco- 
nomic conditions have not changed, and any 
readjustments that may take place will be but 
as a ripple upon the water. Surely the way 
in which British business has withstood an al- 
most complete tie-up in one of its chief basic 
industries is sufficient evidence that American 
business which rests upon a much sounder basis 
can withstand almost any shock. 

The outlook for a general easing up in the 
money situation appears good. Bonds have re- 
mained firm throughout the weakness in the 
stock market, which is accounted for by dealer 
and institutional accumulation. The only un- 
favorable factors are the credits tied up in cot- 
ton and real estate loans. 

The industries that seem to be facing some 
slackening in activity are the steel, building 
and automobile industries. The cotton situa- 
tion comes to the front also, as the next govern- 
ment report is expected to estimate the crop at 
17,000,000 bales. Plans are on foot to stabil- 
ize values by withdrawing some three or four 
million bales from the market. Such a plan 
must be accompanied by a reduction in acreage 
if it is to be effective. This does not seem to 
meet with general approval. Other crops in 
the south have been large, such as grain, hay 
and other feed. On the whole, therefote, the 
situation may not be as black as it was origi- 
nally pictured. 

The steel industry reports some slackening 
in demand for structural steel, steel used for 
fencing, automobiles and agricultural purposes. 
The demand for steel rails for railroads con- 
tinues good. 
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Fire Company Happenings 





The American Equitable Assurance Com- 
pany of New York, N. Y., and the American 
Reserve Reinsurance of Hartford have re- 
ceived their licenses to do business in IIli- 
nois. 


The American Lloyds Inc., of New York 
on October 19, was isued a license by the 
Dominion Department of Insurance of 
Ottawa, Canada to write fire and sprinkler 
leakage with J. E. Clement of Montreal as 
chief agent. 


The Atlas Assurance Company of London, 
announces the appointment of the Samuel 
Block Company as agents for Brooklyn and 
Long Island. : 


The Baltimore-American Insurance Com- 
pany of New York, a member of the Na- 
tional Liberty fleet, will have extra facili- 
ties for inland marine business. This fol- 
lows from the report that Odgen & Fay 
of 85 Maiden Lane, New York City, who 
will represent the Baltimore-American, have 
opened a fully equipped inland marine de- 
partment in charge of Charles Welk. 


Marcellus M. Veazie, assistant secretary 
of the Boston Insurance Company of Bos- 
ton, Massachusetts, has recently been made 
vice president of the company. 


The Caledonian Insurance Company of 
Edinburgh, has been licensed by the De- 
partment of Insurance of Arkansas to do 
direct writing. The company will participate 
in the Oil Association. 


August Weber, vice-president of the Cen- 
tral Fire Insurance Company of Baltimore, 
Maryland and also president of the National 
Central Bank of Baltimore, passed away at 
his home in Baltimore on October 12. Mr. 
Weber, who was 77 years old at the time of 
his death, had been with the Central ‘Fire 
since organization. 


The First American Fire Insurance Com- 
pany of New York has been issued a li- 
cense to write inland transportation insur- 
ance by the Deminion Department of In- 
surance of Ottawa, Canada. The depart- 
ment has also licensed the North British 
& Mercantile Insurance Company of Lon- 
don to write fire insurance, life ,accident, 
automobile, burglary, explosion, guarantee, 
inland transportation, plate glass, sickness, 
sprinkler leakage and tornado. 


The Franklin Fire Insurance Company, of 
Philadelphia, Pa., announces the appoint- 
ment of Jesse W. Tesse as manager of the 
Camden branch office. Mr. Tesse for the 
past five years has been with the company 
as counterman. 


Since the resignation of Vice president- 
secretary James A. Blainey from the Hamp- 
ton Roads Fire & Marine Insurance Com- 
pany of Norfolk, Virginia, Henry G. Barbee, 
president of the company, is actively man- 
aging the affairs of the concern with A. B. 
Carr of the home office staff handling the 
underwriting. Mr. Blainey’s successor has 
not as yet been chosen. 


The Hartford Fire Insurance Company of 
Hartford, Connecticut, has again won the 
Holcombe Trophy, which it was also 
awarded last year. The Holcombe Trophy 
is presented by the Phoenix Mutual Life In- 
surance Company for the best insurance 
company program and exhibit of advertising. 


Commissioner McMurray has approved 
the new farm insurance rates in Indiana 
which have been increased 10 per cent 
through the request of all of the farm in- 
surance companies. Representatives of farm 
organizations formally protested the new 
rates, but their objections were withdrawn 
when the Commissioner pointed out that as 
the result of the last five years’ underwriting 
experience, the companies could have asked 
for a 25 per cent increase. The Commis- 
sioner also stated that it was more difficult 
for farmers to secure adequate production 
under the old rates, due to the fact that 
many companies were withdrawing from the 
farm business, because of heavy loss. 


The Merchants Insurance Company of 
Providence, Rhode Island, through E. G. 
Pieper, announces the appointment of Kelly, 
Fuller & Kern as managers of the New 
York Metropolitan district, general agents 
for the suburban territory and binding 
agents throughout the country. The Mer- 
chants Insurance Company, which is a 
member of the Pieper fleet, was incorporated 
in 1851 and its present capital is $750,000. 


The National Fire Insurance Company of 
Hartford, Connecticut, announces the ap- 
pointment of August Bischoff to the position 
of branch manager with headquarters at 
505 Fifth Avenue, New York City. Mr. 
Bischoff has also been appointed by the 
Stuyvesant Insurance Company of New 
York as agent for automobile lines. 


F. C. H. Robbins, Pacific Coast manager 
of the Northern Assurance Company, Ltd., 
of London, died suddenly at his home in 
California on September 21. With the ex- 
ception of two years spent with the North- 
ern Insurance Company, Mr. Robbins had 
served with the Northern Assurance since 
1889, being appointed district manager in 
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1912. He was well known and respected | 
on the Pacific Coast and his loss will be. 
keenly felt. 


Norman J. Jones and R. J. Mahoney, 
Canada manager and assistant manager Tes 
spectively for the Northern Mutual Fire” 
Association of Seattle, have resigned their 
positions. 


The Central States Fire Insurance Cont A 
pany of Wichita, Kansas, announces the g 
pointment of F. G. Tupper of New Orleantll 
as general agent to handle the company’s _ 
business in New Orleans. Formerly agents | 
of the Central States reported directly toa 
the home office. 


J. R. H. Hall has been appointed secree 
tary of the United States branch of the Non 
wich Union Fire and also secretary of the} 
Eagle Fire Insurance Company of New) 
York, to succeed the late J. F. Van Riper, 7 

W. R. Bonner, who recently left the) 
brokerage and service department of the} 
Norwich Union Fire has opened up an” 
agency at 529 Nostrand Avenue, Brooklyty 
N. Y. : 

The Ohio Farmers Insurance Company of q 
Le Roy, Ohio, has given over the supets 7 
vision of the entire state of Indiana to¥ 
state agent Allen E. Well, who will be as3 
sisted by special agent D. L. Jones. 


The Phoenix Insurance Company of Hart-~ 
ford and its associated companies have given | 
Frank J. Vaughn supervision over the West © 
Virginia field as state agent. This promo- 
tion is given in recognition of Mr. Vaughn's 7 
excellent service in Oklahoma, where he was | 
special agent, assisting state agent H. Mya a 
Sisson. Mr. Vaughn’s old position as} 
special agent in Oklahoma will be filled by” 
B. T. Overand, formerly of the Oklahoma] 
Inspection Bureau. : 


The Rhode Island Insurance Company of § 
Providence, Rhode Island, has appointed” 
Hoey and Ellison as Metropoliatn agents if) 
New York for fire and allied lines. The: . 
Rhode Island is a member of the Piepe 
fleet. 


The Seaboard Insurance Company of Balti- | 
more, Maryland, after specializing in auto 
mobile lines in the State of Virginia for the 
past two years, has withdrawn from that’ 
state. a 

The Stuyvesant Insurance Company of 
New York, through F. N. Brown, its supet) 
intendent of agencies, has appointed Walter 
T. Tauchert as assistant superintendent of | 
agencies to succeed R. F. Powell. 





hursday ' 


Spected 
will be 4 


ahoney, 9 
ager Tee | 
al Fire 7 
od their a 


¢ Com. 7 
the ap. 3 
Jrleans @ 
npany’s | 
agents 4 
ctly to 


secre- | 
1e Nor. 7 
of the @ 
f New 4 
Riper, 7 
“ft the | 
of the 4% 
up an | 
ooklyn, = 


any of | 
super- | 
ana to 4 
be ase © 


any of 
ointed 
nts if 

The 
Pieper 


Balti- 
auto- 
or the 
that 


y of 
uper= 

alter 
nt of 





